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Brought to you by the NC Export Team:


U.S. Commercial Service: �HYPERLINK "http://www.buyusa.gov/northcarolina"�www.buyusa.gov/northcarolina� 


N.C. Department of Commerce: �HYPERLINK "http://www.exportnc.com"�www.exportnc.com�	


N.C. Department of Agriculture: �HYPERLINK "http://www.ncagr.com"�www.ncagr.com�


The Small Business Administration: �HYPERLINK "http://www.sba.gov"�www.sba.gov� 


Small Business and Technology Development Center: �HYPERLINK "http://www.sbtdc.org"�www.sbtdc.org� 
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Trade News August 2008








REACH: The New European Chemical Regulations Pre-Registration Starts June 1, 2008


REACH is a major reform of EU chemicals policy, affecting all global supply chains that produce and use chemicals. The first business relevant deadline is on June 1, 2008 when pre-registration starts. REACH requires that chemical substances on their own, in preparations and those which are intentionally released from articles have to be registered to the European Chemicals Agency (ECHA). The regulation applies to substances manufactured in, or imported to the EU in annual quantities of 1 ton or more per company, unless the regulation indicates otherwise. The chemicals currently on the EU market which meet the definition of phase-in substances should be pre-registered between June 1, 2008 and December 1, 2008. For more on REACH resources, including a Webinar on June 24, and link to a brochure on REACH information for exporters to the European Union, go to � HYPERLINK "http://www.buyusa.gov/europeanunion/reach.html" �http://www.buyusa.gov/europeanunion/reach.html�





Mandatory Electronic Filing for All Shipments Requiring SED Effective July 2, 2008


 The U.S. Census Bureau has issued the final rule, which is requiring mandatory filing of export information through the Automated Export System (AES) or through the AESDirect for all shipments where a Shipper’s Export Declaration (SED) is required, effective July 2, 2008. There will be a 90-day implementation period, which ends September 30, 2008. After that, you must file your export information electronically through the AES or AESDirect. These new regulations, published in the Federal Register on June 2, 2008, have tougher penalty provisions that affect everyone in the export process. Penalties may be imposed per violation of the Foreign Trade Regulations (FTR) from $1,100 to $10,000 both civil and criminal. Anyone submitting paper SEDs after September 30, 2008, will be in violation and subject to penalties. For more information on this important rule, please visit: � HYPERLINK "http://www.census.gov/foreign-trade/aes/mandatory/index.html" �http://www.census.gov/foreign-trade/aes/mandatory/index.html�





Five Best Practices To Ensure You Get Paid For Your Exports


As U.S. exports continue to show healthy growth, powered by an ever-weaker U.S. dollar, continued strength in emerging markets, and the lash of slowing domestic sales, the importance of implementing the best possible practices to ensure payment for global receivables has grown. Export professionals may be feeling the heat from worried CEOs who look to global markets to offset the company's slumping domestic sales. In the face of such very real pressures, it has never been more critical not to cut corners on global due diligence for the sake of a sale you might not get paid for. Learn the five key best practices to put your export operation in the strongest position to both take aggressive advantage of the strong global market for U.S. exports and ensure you get paid by your overseas customers. For the complete article, �HYPERLINK "http://www.buyusa.gov/arkansas/fivebestjun08.pdf"��click here�.





Exports to China have recently been impacted as a result of heightened security for the 2008 Olympics and Special Olympics in Beijing. 


In preparation for the upcoming Olympics, several state agencies in China have announced new controls on the import of hazardous materials. These controls affect 257 chemicals, ranging from explosives to hydrogen peroxide, and apply in select regions and cities where events will be held. Certain goods are banned altogether, while others will be subject to increased scrutiny. Affected industries include Chemicals, Foundry/Furniture, Metals & Minerals, however, all good transiting through identified ports may be impacted. Regulations are already in place at most ports and will be effective through October 17, 2008, though exact dates vary by port. All U.S. exporters should be aware of these regulations and the potential impact to business during the Olympics. 


Although, normal cargo-shipments have not been affected, U.S. exporters may find it useful to work with a freight forwarder to get their shipment into an LCL (consolidated shipment). 


Many other products have already been restricted and will continue to be until after October 2008, including: 


Liquids in small packages: not currently allowed in at all 


Small packages: being severely scrutinized by Customs and may not be allowed


New Edition of Guide to Export Financing Available


The International Trade Administration’s Manufacturing and Services unit recently published a revised edition of � HYPERLINK "http://trade.gov/media/publications/abstract/trade_finance_guide2008desc.html" �Trade Finance Guide: A Quick Reference for U.S. Exporters�. Originally published in early 2007, this second edition is a concise and easy-to-understand resource created specifically for small and medium-sized enterprises (SMEs) that are unfamiliar with the details of export financing.


The revised edition includes a new chapter on foreign exchange risk management, as well as minor updates to other sections. The additional content was added because of requests from several SMEs that wanted to export more efficiently in foreign currencies by mitigating the risk of currency exchange loss.


The Trade Finance Guide: A Quick Reference for U.S. Exporters is available online at � HYPERLINK "http://www.trade.gov" �www.trade.gov�. Printed copies can be obtained from the Trade Information Center at 1-800-USA-TRAD(E) (1-800-872-8729) and from the U.S. and Foreign Commercial Service’s network of domestic Export Assistance Centers and overseas posts. A list of those centers is available online at � HYPERLINK "http://www.export.gov" �www.export.gov�.





Want more market information? For archived webinars & video reports: � HYPERLINK "http://export.gov/mrktresearch/webinarschedule_marketresearch.asp" �http://export.gov/mrktresearch/webinarschedule_marketresearch.asp� 

















Exporting to Greece Roundtable with the U.S. Senior Commercial Officer from Greece: August 12


Meet with Steve Alley, the U.S. Senior Commercial Office in the U.S. Embassy in Athens Greece to discuss your company’s export objectives in Greece and the European Union.  Location: 302 Haynes Conference Center, A-B Tech, Enka Campus Cost: Free Time: 10:00am-12:00pm For More Information: � HYPERLINK "http://www.buyusa.gov/northcarolina/greeceroundtable.html" �http://www.buyusa.gov/northcarolina/greeceroundtable.html� 





Americas Competitiveness Forum: August 17-19


The second annual Americas Competitiveness Forum (ACF) will be held on August 17-19, 2008, in Atlanta, Georgia. The Forum will provide an opportunity for business-to-business and business-to-government discussions yielding practical actions that can be taken to improve competitiveness and economic prosperity in the Americas. 


The Americas Competitiveness 45Forum will provide a venue for government ministers from the Western Hemisphere to come together with leaders from the private sector, academia, and non-governmental organizations, to explore cutting edge ideas and best practices in several key areas of competitiveness.  


For more information: � HYPERLINK "http://www.buyusa.gov/northcarolina/acf.html" �http://www.buyusa.gov/northcarolina/acf.html� 





Exporting to Chile: One-on-One Meetings with Senior Commercial Advisor, U.S. Commercial Service, Carlos Capurro, Santiago Chile 


Plan to meet with Senior Commercial Advisor, Carlos Capurro, to identify market opportunities in Chile, what your company’s best channel of entry into the Chilean market may be, how the economic/market environment may impact your revenue stream, and the services and tools available to your company through the U.S. government to assist you to grow sales into Chile. For more information on how to schedule your meeting, please visit: � HYPERLINK "http://www.buyusa.gov/northcarolina/chile.html" �http://www.buyusa.gov/northcarolina/chile.html� 








Save the Date: Exporting to India, October 22


 A seminar focused on the essentials of exporting U.S. products and services to India.  Exporting to India will feature presentations by Carolina companies who have overcome challenges to successfully sell their U.S. products in India.  Carmine D’Alosio, The U.S. Senior Commercial Officer in India, will be the keynote presenter.  Questions: Please contact George Thomas at 704-333-4886 ext. 223




















Upcoming Events for 2008





International Trade Calendar


For a selected list of international trade events of interest, including ITA-sponsored events, as well as a selection of upcoming international trade fairs, please go to: � HYPERLINK "http://trade.gov/press/publications/newsletters/ita_0608/tradecalendar_0608.asp" �http://trade.gov/press/publications/newsletters/ita_0608/tradecalendar_0608.asp� . 


The U.S. and Foreign Commercial Service (USFCS) maintains a comprehensive listing of industry shows at � HYPERLINK "http://www.export.gov" \t "_blank" �www.export.gov�











Markets of the Month – Greece and Vietnam





Greece


With its economic and political stability and growth above that of the European Union average, Greece offers endless opportunities for U.S. companies looking to do business in the Eastern European and Eastern Mediterranean region.  Greece is also a “springboard” to the evolving markets in the region thanks to its favorable investment climate.


Whether U.S. businesses are considering Greece for its own market opportunities or as a gateway to the surrounding region, the U.S. Commercial Service is ready to help.





Vietnam


As an emerging market, Vietnam offers an increasing number of opportunities for U.S. exporters and investors.  Vietnam’s economic growth rate has been among the highest in the world in recent years, expanding by approximately eight percent, while industrial production has been growing at 14 to 15 percent per year.


For more information, please visit: � HYPERLINK "http://export.gov/articles/marketofmonth/mom_greecevietnam.asp" �http://export.gov/articles/marketofmonth/mom_greecevietnam.asp� 











