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NORTH CAROLINA EXPORT NEWSLETTER


Brought to you by the NC Export Team:


U.S. Commercial Service: �HYPERLINK "http://www.buyusa.gov/northcarolina"�www.buyusa.gov/northcarolina� 


N.C. Department of Commerce: �HYPERLINK "http://www.exportnc.com"�www.exportnc.com�	


N.C. Department of Agriculture: �HYPERLINK "http://www.ncagr.com"�www.ncagr.com�


The Small Business Administration: �HYPERLINK "http://www.sba.gov"�www.sba.gov� 


Small Business and Technology Development Center: �HYPERLINK "http://www.sbtdc.org"�www.sbtdc.org� 





A Partnership of the State & Federal Export Resources in North Carolina
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North Carolina Export Strategy Kicked off in Greensboro 


On Thursday, February 21, six federal and state government agencies charged with providing direct export assistance to North Carolina businesses met in Greensboro to begin planning for a North Carolina Export Strategy. North Carolina state government representatives included Department of Commerce's International Trade Division, Department of Agriculture's International Trade Division, Small Business Centers, Small Business and Technology Development Center. Staff from U.S. Commercial Service offices in Raleigh, Greensboro, and Charlotte and the Small Business Administration's regional International Finance Specialist represented federal government export programs. The Chair and Vice Chair of the NC District Export Council also attended and provided a key private sector perspective. In total, 27 federal, state, and District Export Council export promotion professionals attended this meeting facilitated by Bion Schulken, Assistant Director of the Small Business and Technology Development Center's Management Education Services. The meeting was hosted by University of North Carolina at Greensboro, Bryan School of Business and focused on improving four critical areas of export promotion: Export Counseling, Export Services, Export Education, and Media and Congressional Outreach. The group formed three action items for each of these critical categories and assigned teams to address each action item. Category leaders will report on their progress to the larger group at the next scheduled meeting via conference call in April. A first draft of the North Carolina Export Strategy is expected by the end of April also.  North Carolina exporters should see immediate results from this session in Greensboro, mainly increased collaboration among state and federal export service providers. 





Revised and Updated Website for NC Department of Agriculture


The international marketing division of NCDA as revised and updated its website (� HYPERLINK "http://www.ncagexports.com/" ��www.ncagexports.com�). New features have been added, including low cost and no cost marketing opportunities to exhibit products around the world. It contains information on how to get 50% of international marketing expenses reimbursed by USDA.  Market information, trade leads, training opportunities and a complete listing of upcoming events are all available at the site. 





Trade Mission to Vietnam, June 16-20, 2008 


On June 16-20, Israel Hernendez, Director General for the U.S. Commercial Service, will lead a trade mission to Vietnam.  Applications for this mission will be accepted through April 11, 2008.  Vietnam’s macroeconomic stability, political maturity, openness of trade and investment, and quality education make it a promising market for U.S. firms seeking to expand their business. Total U.S. merchandise exports to Vietnam in 2007 topped $1.9 billion—a nearly 73 percent increase over the previous year. Vietnam boasts a $69 billion GDP, an estimated 8.3 percent growth rate, and a young population of 85.5 million. There are numerous opportunities for the right U.S. firms. For more information, please contact Sean Timmins / Phone: 202/482-1841, or Karen A. Dubin / Phone: 202/482-3786. 





Export Finance Seminar, Charlotte, May 19, 2008 


On May 19, the U.S. Commercial Service in Charlotte in conjunction with the North Carolina District Export Council and Suntrust Bank will host a seminar on payment options and guidance for export transactions.  More details to come soon but please call Greg Sizemore at 704-333-4886 for more information. 





Futurallia Quebec 2008


We invite you to join us as an official member of the N.C. delegation to the international small business forum, Futurallia Quebec 2008, May 20-22, 2008 in Quebec, Canada.  


You should participate if you are a small to mid-sized enterprise (SME) looking to:


Develop new export markets


Secure business partners, agents, or distributors outside the U.S.


Explore technology transfer in the international marketplace


Or just need to obtain more information about international markets for your business


You can schedule up to 12 personal meetings with business leaders from 25+ countries around the world, access hundreds of exhibitors, and attend many international business seminars. Fee: $1,195 US.  It includes everything except travel to Quebec City. For further information: contact Ken Dillo at 919-335-1007 or email kldillo@waketech.edu   or Wayne Loots at 919-335-1009 or email waloots@waketech.edu.


























Exporting 101: March 19


This full day workshop will be taught by Dan Holt, International Finance Specialist, U.S. Small Business Administration. Topics will include Risk Recognition, Classifying Product for Export, Means of Payment, Introduction to Letters of Credit, Introduction to Credit Insurance, Pricing and Business Planning, The Role of Banking in International Sales, Introduction to Government Resources.  For Registration and More Information: �HYPERLINK "http://www.buyusa.gov/northcarolina/introtoexporting.html"�http://www.buyusa.gov/northcarolina/introtoexporting.html� 





Go Global:  NC Department of Commerce Exporting Seminars Show You How to Profit Internationally: March 31-April 4 Noon-2pm 


The North Carolina Department of Commerce's International Trade Division 2008 Road Show, a seminar series on exporting, will be held March 31-April 4 at various locations around the state for a lunch and learn program on these days.  Sell your products or services to customers worldwide!   North Carolina provides many resources to help you get started or to take your exporting program to the next level.  During this Road Show seminar series, our foreign-based trade experts come to you, offering a rare opportunity to gain insights into key markets you may be considering.  Please note the seminar will be in different parts of the state each day.  To see the Road Show Itinerary and For More Information on Registration: �HYPERLINK "http://www.buyusa.gov/northcarolina/roadshow2008.html"�http://www.buyusa.gov/northcarolina/roadshow2008.html� 





Exporting U.S. Power Technologies and Equipment: May 5, 2008


Sign up for the “Exporting U.S. Power Technologies and Equipment” seminar at Electric Power 2008 and learn from representatives from the private sector, financial institutions, and government agencies on international exporting opportunities and programs.  For More information: �HYPERLINK "http://www.buyusa.gov/northcarolina/electricpower2008.html"�http://www.buyusa.gov/northcarolina/electricpower2008.html� 





Made in the Carolinas, Sold in Peru and Chile: May 7, 2008


This seminar will focus on export opportunities for North Carolina companies interested in doing business in Peru and Chile.  The program will consist of presentations by Senior Commercial Officers leading the Commercial Service office in both Peru and Chile, export success stories from local companies, luncheon with keynote speaker, and roundtable discussions in the afternoon.  The roundtables will provide an opportunity for companies to talk with the Senior Commercial Officers about their exporting objectives and concerns.  For more information, please contact Shannon Christenbury at 704-333-4886 ext. 225 or �HYPERLINK "mailto:Shannon.christenbury@mail.doc.gov"�Shannon.christenbury@mail.doc.gov� or Greg Sizemore at 704-333-4886 ext. 229 or � HYPERLINK "mailto:greg.sizemore@mail.doc.gov" �greg.sizemore@mail.doc.gov� 





Tools for Trade: March 25 through May 13


This seminar series is targeted to provide companies with the tools to be competitive in the global marketplace.  The class is an eight-week, export training seminar that will focus on providing companies with the basic tools to initiate/expand into international markets. Cost: $79.00, When: Tuesdays, March 25-May 13, 9:00-12:00 Noon Where: Western Wake Tech Campus, 3434 Kildaire Farm Rd, Cary, NC For Registration/More Information: Ken Dillo at � HYPERLINK "mailto:kldillo@waketech.edu" �kldillo@waketech.edu� or 919-335-1007 or Dan Holt at 704-333-4886 ext 226 or � HYPERLINK "mailto:dan.holt@mail.doc.gov" �dan.holt@mail.doc.gov� 





Videoconference with Central American Country about Export Opportunities under Central American Free Trade Agreement: May 13


This videoconference will be shown at four locations simultaneously, including the Charlotte: U.S. Export Assistance Center, Raleigh: Wake Tech Community College, Asheville: A-B Tech, Enka Campus, and a location in Hickory (To be determined).  Time: 10:00am-12:00pm Cost: $25.00 For More Information: George Thomas 704-333-4886 ext. 223 or � HYPERLINK "mailto:George.thomas@mail.doc.gov" �George.thomas@mail.doc.gov� 



































Upcoming Events for 2008





Sub-Saharan Africa: Newest market of the Month





U.S. total trade with Sub-Saharan Africa increased 10 percent in the first half of 2007 from the same period in 2006, as both exports and imports grew. U.S. exports increased by 30 percent to $6.7 billion, driven mainly by increases in parts for oil field equipment, vehicles and parts, aircraft, wheat, platforms for offshore oil drilling, non-crude oil, and medical equipment.





 Of the top five African destinations for U.S. products, exports to South Africa rose by 8 percent and to Nigeria by 42 percent. As the markets in Sub-Saharan Africa continue to show substantial growth and potential – encompassing a burgeoning consumer base of 650 million people – Ghana, Nigeria, and South Africa stand out as particularly advantageous destinations for U.S. exporters seeking to leverage business opportunities in this exciting region.








U.S. – Israel Free Trade Agreement





The Jordan Free Trade Agreement (FTA) was signed on October 24, 2000. It was America's third free trade agreement, and the first ever with an Arab state. The Jordan FTA achieves significant and extensive liberalization across a wide spectrum of trade issues.  It will eliminate all tariff and non-tariff barriers to bilateral trade in virtually all industrial goods and agricultural products within ten years.


For More Information on Free Trade Agreements with the U.S., check out these resources:





�HYPERLINK "http://www.buyusa.gov/northcarolina/ftas.html"�http://www.buyusa.gov/northcarolina/ftas.html� 


� HYPERLINK "http://www.ustr.gov/Trade_Agreements/Bilateral/Jordan/Section_Index.html" �http://www.ustr.gov/Trade_Agreements/Bilateral/Jordan/Section_Index.html� 




















