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News from the  U.S. Commercial Service - Illinois 

Your local International Trade Specialists have been very busy promoting Illinois exports around the world and keeping current on export issues in order to better assist Illinois companies with their international sales.

Senior Trade Specialist Debra Rogers traveled to Dubai, Abu Dhabi and Kuwait City in February.  She worked with the Commercial Service (CS) offices in those cities to promote Illinois education by organizing and manning a literature display booth for Illinois schools on behalf of the Study Illinois international education consortium.    Ms. Roger’s trip and the two days she spent working in the Commercial Service office in Kuwait helped her become better acquainted with these booming markets.  

In early June, Trade Specialist Shari Stout of the Peoria office traveled to Jordan to assist the CS Amman with a conference entitled "How to Maximize the U.S.-Jordan Free Trade Agreement for Importers and Exporters."  Ms. Stout presented insights on product classifica-tion, rules of origin, documentation, and compliance requirements.  TS Stout also met one-on-one with Jordanian companies to provide value-added counseling on the free trade agreement and market development.  After the conference, she conducted a private workshop with 25 Jordan customs officials. TS Stout learned about agree-ment implementation consistency and documentation challenges from the officials. 

CS Chicago office Director Julie Carducci spent the month of June in Beijing covering a staffing gap at the Commercial Service office there, supporting the Energy, Coal and Mining, and Environment portfolios, and brushing up on her Chinese.

Our most recent traveler is Trade Specialist Thelma Young, who is spend-ing 10 days in South Africa in July, also helping to cover a staffing gap, supporting  some patent and trademark as well as July 4th events, and recruiting South African buyers to attend the IMTS trade show here in Chicago.

On the training front, we now have five staff members who have received their certification as Global Business Professional through NASBITE (North American Small Business International Trade Educators).  They are Julie Carducci (CS Chicago Office Director) Patrick Hope (CS Rockford), Mary Joyce (Midwest Network Director), Robin Mugford (CS Libertyville), and Shari Stout (CS Peoria).  

We encourage Illinois companies to take advantage of all the international trade and country-specific expertise our staff has to offer! 

Finally, we have had to bid good-bye to our Foreign Service Officer, Artina Davis, who came to us from our Delhi office two years ago.  She has finished her assignment in Chicago and is currently learning Spanish in prepara-tion for her next post in Quito, Ecuador.   We wish her well, and look forward to the arrival of her replacement, Cindy Biggs, who will be transferring from our Romania office in September.  ([image: image2.wmf]

What’s New in Exporting E-mail Updates Available
The U.S. Government Export Portal now offers an online subscription for Export.gov e-mail updates. The system allows subscribers to select multiple topics on which to receive updates, including industry-specific updates.  From Agribusiness to Environmental Technologies to Paper, Printing, & Graphic Arts, “What’s New in Exporting” from Export.gov has something for companies and organizations in every industry. 

To sign up for this FREE service from the U.S. Department of Commerce:

Visit www.export.gov
· Select “Sign up for Export.gov email updates” under What’s New in Exporting.
· Type in the email address to which you would like Export.gov updates delivered.  (
What’s China Buying?
Everyone knows that China is a major world exporter, but you may not know that it's also the fifth largest importer in the world. If you'd like to research the market for your products in China, a good site to visit is China World Importers Net. 

This site, sponsored by the Chinese government, has a wealth of information about Chinese importers. You can search dozens of industries and find Chinese companies, with contact information, company profiles, news, trade leads, upcoming trade events, catalogs, business directories, and much more. You can get more information if you register, and registration is free.  See  http://win.mofcom.gov.cn/en/.  (
Mexico:    Temporary Imports for Trade Shows

Mexico is an important and a strategic market for American exporters. The increasing importance of Mexico can be seen in the growing calendar of trade events, trade fairs and major trade shows. Trade Fairs and shows offer some of the best opportunities to understand the Mexican market and to find potential trade partners. A trade show offers the opportunity to meet potential costumers and the real possibility of making sales during the show. 

Basic procedures for shipping U.S. products and equipment to Mexican trade shows, as well as some Customs topics, can be found in the recent report “Mexico: Temporary Imports for Trade Shows.”  To obtain a copy, please contact connie.Green@mail.doc.gov or call 312-353-8040. (
New EU Chemical Regulations

The Registration, Evaluation, Authorization and Restriction of Chemicals—known as REACH—was adopted in December 2006 and entered into force in June 2007 in the 27 member states of the European Union (EU). REACH is a major reform of EU chemicals policy, affecting all global supply chains that produce and use chemicals. 

REACH requires that chemical substances be registered with the European Chemicals Agency (ECHA). The regulation applies to substances both manufactured in and imported to the EU of 1 ton or more per company, unless specific regulations indicate otherwise. 

As of June 1, ECHA is offering pre-registration to companies that have chemicals currently in the EU market and that qualify as phase-in substances (those in the EU market prior to REACH or manufactured in the EU.)

The U.S. Commercial Service  provides a comprehensive guide for companies and organizations navigating the new legislation, as well as information on REACH seminars for U.S. companies, IT support software, and key REACH documents and resources.   For more information on REACH, along with the latest updates, visit the U.S. Mission to the EU website at: www.buyusa.gov/ europeanunion/reach.html. (

Featured Market: Indonesia
     With a population of over 230 million, Indonesia is the world's fourth largest country – providing endless opportunities for U.S. companies looking to do business in the Southeast Asia region. Indonesia’s GDP is growing at over 6 percent annually, and its economy is by far the largest in Southeast Asia. 

     As the Indonesian economy expands, its vibrant regional autonomy offers new avenues for investment access and sales opportunities, while locally produced commodity prices soar. The news reports that the queue of Asian companies in Indonesia “reads like a ‘Who's Who’ of global industrialists.”      

     Indonesia’s internal growth continues to fuel consumer demand and American products and services have great appeal – as illustrated by the arrival of multiple U.S. franchises such as A&W, Starbucks, Dunkin Donuts and Serta. 

     Growth and stability have become one of the benchmarks for market opportunities. Indonesia’s steady and sharp progress in these areas means American firms can look to this populous market in Southeast Asia as an integral part of their export expansion.

Leading Sectors for U.S. Exports to Indonesia:
· Aircraft and parts

· Education and training

· Electrical power systems

· Environmental technologies

· Franchises

· Health food supplements

· Industrial chemicals

· Medical equipment and supplies

· Oil and gas equipment and services

· Retail

· Telecommunications equipment and services

· Cotton

· Soybeans & wheat

· Consumer ready-to-eat foods

For more information on this market please visit: 

Upcoming International Trade Shows and Missions
September 9-12, 2008: GlobalTRONICS 2008- Suntec City, Singapore
The number one event in the world to showcase the electronics manufacturing industry is GlobalTRONICS 2008. This event will be bigger and better than ever before with the Asian market demand expecting to grow from a value of $73.35 billion in 2004 to climb to $161.9 billion by 2009. The GlobaTRONICS event occurs every two years with the 2006 event attracting 11,960 trade professionals and 579 exhibitors with representation from over 50 countries. GlobalTRONICS will feature 6 specific electronics industry segments: NEPCON Asia Pacific, ElectroTEST Asia, Asia Electronics, Electronics Manufacturing Services Asia, OPTOelectronics Asia and Embedded Systems Asia. GlobalTRONICS will offer a wide variety of electronics manufacturing products and services, and also bring together international suppliers and electronics manufacturers from all over the world.   For more information, contact Monica.Toporkiewicz@mail.doc.gov.
September 16-19, 2008 :  Africa Aerospace & Defense 2008 - Cape Town, South Africa 

The U.S. Commercial Service, Aerospace &  Defense Team will offer an Aerospace Executive Service (AES) at Africa Aerospace &amp; Defense 2008.  The goal of the AES is to facilitate an effective presence for small- and medium-sized U.S. companies without the major expenses associated with purchasing and staffing exhibition space. The AES will consist of two days of pre-scheduled one-on-one meetings with pre-screened firms; facilitation of transport requirements to and from the show; VIP pass admission to the Air Show; literature on display in the meeting area; dedicated meeting area for AES participants; pre-show briefing with welcome kits; and a networking reception. For information and registration, see http://www.export.gov/eac/show_detail_trade_events.asp?EventID=27773

September 29-October 4, 2008: U.S. Department of Commerce Trade Mission to Costa Rica, the Dominican Republic and Nicaragua
Proximity, strong demand for U.S. goods and services, and a lower cost of doing business thanks to the Central American-Dominican Republic Free Trade Agreement make the Central American and Caribbean region an obvious choice for U.S. companies looking to increase their sales. Join Secretary of Commerce Carlos M. Gutierrez as he leads a delegation of U.S. businesses on this business development mission. Participants will meet one-on-one with pre-screened buyers, agents/distributors and partners; receive in-depth market briefs from in-country U.S. Commercial Service trade experts; and meet with senior government officials and industry decision-makers. Best prospect sectors include: Automotive Parts and Equipment, Construction Equipment & Building Products, Education & Training, Food Processing & Packaging Equipment, Hotel & Restaurant Equipment, Medical Equipment, Printing and Graphic Arts Equipment, and Travel & Tourism Services. Application deadline: July 31, 2008. Learn more/register at http://www.export.gov/caftadrmission/doc_eg_caftadrmission.asp .  Contact: caftadrmission@doc.gov
October 20-25, 2008:  EXPO COMM China 2008
The Commercial Section of the U.S. Embassy in Beijing invites American firms to participate in the U.S. Pavilion at EXPO COMM China 2008 on October 20th to 25th, 2008. The event will promote American telecom and IT products and services in China’s fast-growing telecom market. The exposition has a 22-year track record and last year attracted more than 550 technology companies and telecom carriers, including China Telecom, China Mobile, China Satellite, NTT DOCOMO, and SK Telecom. Exhibitors at the U.S. Pavilion will receive a fully furnished booth in a prime location, on-site counseling and networking assistance, a welcome kit and briefing from U.S. Embassy officials, and information on marketing to potential buyers. Cost is $5,700 for a 3m x 3m standard booth. For more information, please visit the expo website at http://www.buyusa.gov/china/en/expocomm2008.html. Interested parties should contact Gao Yan of the U.S. Embassy Beijing by July 30th, 2008 at yan.gao@mail.doc.gov or by telephone at (86-10) 85296655 ext. 856
October 23-24, 2008:  Caribbean American Franchise Forum

The U.S. Commercial Service and the American Chamber of Commerce of the Dominican Republic invite U.S. Franchisors to Santo Domingo for the American Franchise Forum in the Caribbean on October 23rd and 24th, 2008.  This program is a cost-effective means of developing franchise investor leads in the Caribbean region. The Forum will include presentations by franchise experts on subjects such as “Considerations in a Franchise Agreement” and “How to Finance a U.S. Franchise Investment.  Each U.S. Franchisor will be able to make a 15-minute presentation to the investor attendees and have a literature table to promote networking opportunities. Individual appointments may be coordinated with investors on-site. Cost is $750 if Franchisors register by Wednesday July 23rd. Registration after that date will be $900. Space is limited, so reserve ASAP.   Please contact Ilka Gomez at the American Chamber of Commerce of the Dominican Republic at ilgomez@amcham.org.do or 1(809)381-0777.

November 9-15, 2008:  Certified Trade Mission to India
FedEx is sponsoring its first U.S. Department of Commerce-Certified Trade Mission to India, November 9-15, 2008, with stops in New Delhi, Hyderabad, and Mumbai. This trade mission offers a unique opportunity for U.S. firms to launch or expand business in one of the world's most dynamic markets, the mission will put participants in face-to-face contact with Indian business executives, industry decision-makers, government officials, commercial specialists, and others. The U.S. Commercial Service will help participants find partners, distributors, agents and buyers in India.  For more information, please visit the mission website:  http://offer.van.fedex.com/m/p/fdx/ind/trademission.asp
Protect Your IPR:  Record it With  U.S. Customs

The first step in obtaining IPR protection by CBP is to record valid registered trademarks and copyrights with CBP through the Intellectual Property Rights e-Recordation (IPRR) online system. 

CBP’s on-line recordation allows rights owners to electronically record their trademarks and copyrights with CBP, and makes IPR recordation information readily available to CBP personnel, facilitating IPR seizures by CBP. CBP uses this recordation information to actively monitor shipments and prevent the importation or exportation of infringing goods. 

As of the end of Fiscal Year 2007, over 21,000 trademarks and copyrights were recorded with CBP. While CBP enforces both recorded and non-recorded trademarks and copyrights, enforcement of recorded trademarks and copyrights takes precedence over those that are not recorded with CBP. Public versions of trademarks and copyrights recorded with CBP are available in the Intellectual Property Rights Search (IPRS) searchable database.  Fee: $190. 

See http://www.cbp.gov/xp/cgov/trade/

priority_trade/ipr/protect_ipr.xml.

(
Export Controls Training Online

The Bureau of Industry and Security (BIS) now offers an introductory series of easy-to-use training modules, which are the first half of the Essentials of Export Controls seminar currently offered around the country. This free service will save exporters, particularly small and medium-sized enterprises, both time and money, and provide flexibility to those who would like to learn more about our regulations. BIS will continually create and update content for the online training room, and welcome suggestions for further improving outreach efforts.  

View BIS’s training page at 
http://www.bis.doc.gov/seminarsandtraining/seminar-training.htm
(
Mandatory Electronic Filing for all Export Shipments Requiring SED

Effective July 2, 2008

The U.S. Census Bureau has issued the final rule, which is requiring mandatory filing of export information through the Automated Export System (AES) or through the AESDirect for all shipments where a Shipper’s Export Declaration (SED) is required, effective July 2, 2008. There will be a 90-day implementation period, which ends September 30, 2008. After that, you must file your export information electronically through the AES or AESDirect. 

These new regulations, published in the Federal Register on June 2, 2008, have tougher penalty provisions that affect everyone in the export process. Penalties may be imposed per violation of the Foreign Trade Regulations (FTR) from $1,100 to $10,000 both civil and criminal. Anyone submitting paper SEDs after September 30, 2008, will be in violation and subject to penalties. For more information on this important rule, please visit: http://www.census.gov/ foreigntrade/aes/mandatory/index.html
India Business Center Launch

The Commercial Service’s Trade Information Center (TIC) has established a new business information center for India. The India Business Center (IBC) will help U.S. companies take advantage of emerging market opportunities and the fast-growing purchasing power of the middle class in India.

“We are looking forward to collabora-ting with the U.S.-India Business Council and its valued members,” said Israel Hernandez, Assistant Secretary of Commerce and Director General of the U.S. Commercial Service. “This new India Business Center will strengthen U.S.-India trade ties and our commercial relationship.”

The IBC provides the following services for U.S. exporters seeking to trade with India:

• A Web portal at www.export.gov/india that contains up-to-date information about doing business in India

• Specialized toll-free telephone counseling at 800-USA-TRAD(e)

• Outreach activities to raise awareness of opportunities in India for U.S. businesses

India presents diverse and lucrative opportunities for U.S. exporters with the right level of commitment and the right products and services. The IBC will provide business counseling and market intelligence that are critical to the success of American companies in India. The IBC will also help U.S. businesses understand the complexities of the market and provide strategies to enhance their chances for success.

In 2007, U.S.–India two-way trade reached an all-time high of $41 billion. In addition, from 2006 to 2007, U.S. merchandise exports to India increased 75 percent to almost $18 billion. And India’s gross domestic product (GDP) is currently increasing by 8-9% per year, making it one of the fastest growing large economies in the world.

The IBC joins the two existing business information centers – the China Business Information Center and the Middle East and North Africa Business Information Center – in providing specialized assistance to U.S. exporters.

For more information, contact Abdul Shaikh at Abdul.Shaikh@mail.doc.gov or 202-484-1619.  (
Upcoming Illinois Trade Events

July 30, 2008: 5th U.S.-Africa Trade and Investment Forum - Chicago 
Organized by the Continental Africa Chamber of Commerce USA annually by inviting both policy makers, private sector, Business Operators and Bankers from Africa and the U.S. for the sole purpose of promoting Trade and Investments. The participation of Heads of States and their Ministers with a cross section of their private sector groups from their countries and the U.S. will undoubtedly help to promote Africa in this rich region with what is needed in Africa including promoting the AGOA policy of U.S.A. in Africa. Officials from the U.S. Export Assistance Center, The Commercial Service and ExIm Bank will review their programs and services that assist companies interested in doing business in Africa. This event will be held at Navy Pier, 600 E. Grand Avenue, Chicago, 9 a.m.-6 p.m., Entrance 2, Lobby 3, 3rd Floor, Meeting Room 328. CACC Members - $150; Non-Members - $250. Registration required. Sponsorship and advertisement opportunities are available.  For information & registration, please see www.continentalacc.org; email: info@N0SPAM.continentalacc.org or call Ganiyu Dada or Jackie Lawal at 312-987-1892. 

August 13, 2008:  International Traffic in Arms Regulations (ITAR) - Rolling Meadows, IL 

This full-day seminar is brought to you by the U.S. Commercial Service, Illinois District Export Council, JP Morgan, and Baker & McKenzie. If you don't know, think, or are uncertain as to whether your company's export and imports are regulated by ITAR, you should attend this seminar. You will learn the players, policies, and processes of US Export controls and compliance; how to minimize your company's exposure, liability, and risk; and understand the importance of ethics in trade compliance and why it's so important.  Wednesday, August 13, 7:30 AM - 5:00 PM at The Meadows Club, 2950 W. Golf Road, Rolling Meadows, IL. Free one-hour counseling sessions will be available on Thursday, August 14 with the seminar experts on a first-come, first-served basis. The fee is $250 per person including continental breakfast, lunch, and breaks.  For additional seminar details and on-line registration, visit the website, http://www.buyusa.gov/midwest/227.html.   For additional information and to schedule a counseling session, contact Robin Mugford, U.S. Commercial Service - Libertyville, at 847-327-9082, or robin.mugford@N0SPAM.mail.doc.gov . 

September 8-13, 2008:  IMTS International Manufacturing Technology Show - Chicago
IMTS is the largest manufacturing and technology show in North America.  The U.S. Commercial Service will have a booth in the International Business Center of this show at McCormick Place.  As a certified show under our International Buyer Program (IBP), Commercial Service overseas offices will recruit international buyer delegations from around the world to attend.  Currently delegations are expected from China, Brazil, Dominican Republic, Mexico, Philippines, South Africa, Spain, Taiwan, and Ukraine, among others.  The Commercial Service-Chicago can help show exhibitors and attendees meet members and leaders of those delegations.  The Commercial and Ex-Im Bank together with Barrett Trade Finance Group will also present a program to help foreign buyers finance their purchases from U.S. exporters at 10:00 a.m. on September 12.  For additional information, contact Julie Carducci at 312-353-8490 or Julie.Carducci@mail.doc.gov.   For information on the IMTS show itself, see http://www.imts.com.
September 9, 2008: Clean Technologies & Sustainability: Global Perspectives & Opportunities - Chicago 

Reflecting the increased global awareness and demand for cleaner technologies, this conference will bring together local, Midwest, and international entrepreneurs, practitioners, and policy makers to share best practices and discover new synergies for collaboration, cooperation, and commercialization.  In a half-day format designed to encourage audience interaction, participants will hear the latest policy views from global leaders on Economic & Public Policy and Science & Technology Commercialization.  Later, they will have an opportunity for in-depth discussions and networking in the Sectoral Breakout sessions including Sustainable Water & Land Management; Solid Waste & Recycling; Architecture & Design; Renewal Energy; and Biomaterials & Green Manufacturing.  Throughout, participants will be able to see table-top exhibits of clean technologies, products, and services related to the breakout sectors.  The conference is sponsored by the Economic Development Council, Federal Reserve Bank, Illinois Global Partnership, the U.S. Commercial Service, and others.  Time:  7:30 AM - 1:30 PM.  Venue: Federal Reserve Bank of Chicago, 230 S. LaSalle Street.  Fee: $100 for members and clients of sponsoring organizations, $125 for non-members, and $100 for international participants.  For more information on exhibiting and/or registering, please visit www.ChicagoCleanTech2008.com, or contact John Stutts, Project Manager, Illinois Global Partnership, at 312-423-9008 or jstutts@illinoislgobal.org.
September 22-24, 2008: Corporate Climate Response - Chicago

Corporate Climate Response, sponsored by Green Power Conferences, will provide the latest updates on how business is responding to global warming and preparing for a carbon and resource-constrained world.  Venue: Navy Pier and the University of Chicago Gleacher Center.  For conference details and registration information, visit the website, www.greenpowerconferences.com.   


Success Begins at the USEAC
Below are examples of how we at the Chicago U.S. Export Assistance Center work together with our colleagues and partners to assist Illinois companies and organizations in maximizing their export potential.  In 2007, this assistance resulted in 349 export successes for small and medium businesses, generating nearly $95 million dollars in export sales for the Illinois economy.
Illinois Firms Honored with Presidential Export Award 

Exports are a Critical Engine of Growth for the U.S. Economy 

On May 20, 2008, Commerce Secretary Carlos M. Gutierrez joined President Bush at the White House to present Treatment Products of Chicago, IL with the Presidential ‘E’ Award for excellence in exporting.  

“Treatment Products is helping to keep America competitive in the global marketplace.  I commend them for contributing to last year’s record in goods and services exports.  Thanks to Treatment Products and the thousands of others that compete in the global market, U.S. exports last year rose 12.6 percent over the previous year to more than $1.6 trillion making an important contribution to U.S. economic growth,” said Gutierrez.  
The ‘E’ Award is the highest honor the federal government can give to American people, firms or organizations that have made significant contributions to the increase of U.S. exports.  The Presidential E-Award was created by President Kennedy in 1961.
"Treatment Products Ltd. is proud to be honored as a recipient of the President's "E" Award in recognition of our company's contribution to global trade.  In continuing the fine tradition of Chicago-based manufacturing, it is with great pride that our products are now represented on six continents around the world.  Sustained growth in the field of exporting has been a vital contributor to Treatment's overall sales increase, factory expansion, and the generation of additional jobs for citizens of the local community. "

Treatment Products Ltd. manufactures a wide array of cleaners, waxes, and polishes for the automotive appearance industry. International sales have been a significant contributor to the rapid growth in recent years of this family-owned business. Export sales now account for 72% of the firm’s total annual revenues.  With international clients in over fifty countries and six continents, the company’s exporting revenues have become sufficiently diversified to endure regional economic hardships and political unrest in some parts of the world. 
Working closely with federal and local U.S. Govt. agencies that help promote U.S. products overseas, listening to international customer feedback, and tailoring products to the individual markets targeted has been a key to the overall exporting success of The Treatment brand.

A second Illinois company, NOW International of Bloomingdale, was among the 19 companies nationwide to receive this prestigious export award.   NOW International, the export arm of NOW Foods is a manufacturer of vitamins and supplements.  NOW International has grown at an average annual rate of 19.9 percent, far outpacing total company growth of 9.6 percent. Export sales increased from $7.5 million in 2003 to $14.9 million in 2006.   Both NOW International and Treatment Products are active clients of the U.S. Commercial Service - Chicago. (
Illinois Company Named Ex-Im
Exporter of Year
On April 17, 2008,  McDavid Knee Guard, Inc., of Woodridge, Illinois, received the 2008 Small Business Exporter of the Year award from the Export-Import Bank of the United States at Ex-Im Bank's annual conference in Washington, D.C.

A maker of sports medical and protective apparel products, McDavid Knee Guard increased global sales under an Ex-Im Bank multibuyer export credit insurance policy more than three-fold from $1.8 million to $6 million between 2004 and 2007. 
"Ex-Im Bank insurance helped us grow our total exports from practically nothing in 2002 to $7.7 million last year, and we anticipate exporting $9 million in 2008," said co-owner and Vice President Terry Fee. "We have 230 people working in Woodridge, and 25 percent of them will be making products for export this year. Ten years ago, we had fewer than 100 employees."  

"This innovative small business has used Ex-Im Bank insurance to grow its exports and in the process has dramatically increased U.S. jobs at its facilities and suppliers throughout the country," said Ex-Im Bank Chairman James H. Lambright. 
Without Ex-Im Bank, Fee said, "we wouldn't have been able to obtain from our local bank, Park National, a line of credit on our foreign receivables. Without this financing, we'd be doing at the most a quarter of the exports we're doing." (

EXPORT ASSISTANCE PERSONNEL

TRADE SPECIALIST/AGENCY
                         SPECIALIZATION



TEL. NO.________

Julie Carducci – Office Director

Telecommunication Equipment and Services, Machine 

312-353-8490

julie.carducci@mail.doc.gov 


Tools & Metalworking Equipment, Materials Handling 

and General Industrial Equipment











 

Jeffrey Graber



Construction Materials & Equipment, 



312-353-7711 jeffrey.graber@mail.doc.gov 


Food Processing & Packaging Equipment

Patrick Hope



All industries in northwestern Illinois



815-316-2380
patrick.hope@mail.doc.gov


(McHenry County to the Quad Cities, north of I-80)

Robin Mugford



Environmental Technologies Products & Services,

847-327-9082

robin.mugford@mail.doc.gov


Automotive Parts & Accessories, Scientific Instruments
Debra Rogers



Tourism, Architectural & Engineering Services,


312-353-6988

debra.rogers@mail.doc.gov


Education & Training Services, Franchising

Shari Stout



All industries in downstate Illinois (south of I-80)


309-671-7815

shari.stout@mail.doc.gov



Vicki Tolefree



Iron, Steel & Non-Ferrous Metals, Printing & Graphic Arts

312-353-3748
Vicki.tolefree@mail.doc.gov


and Publications

Monica Toporkiewicz


Information Technology (hardware & software), Railroad 

312-353-8059
Monica.toporkiewicz@mail.doc.gov

Equipment, Electronics, Safety & Security Equipment, Aviation, 

Plastics & Chemicals
Thelma Young



Medical and Dental Equipment & Supplies


312-353-5097


thelma.young@mail.doc.gov


Pharmaceuticals and Drugs, Cosmetics, Consumer Goods

- - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - - 

U.S. Export-Import Bank


Export Credit Insurance, Trade Finance Solutions


312-353-8081

Small Business Administration

Export Working Capital, Export Express Loans


312-353-8065

Midwest Network Director


Mary N. Joyce





312-353-8040

               _______                                 ________________________________________________________________________
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Programs of the U.S. Commercial Service:





Gold Key Service


*$700/$2300 per country/region


Before you head overseas, we will set up appointments for you to meet with interested potential business partners.  Just be sure to give us 4-6 weeks notice.


International Partner Search


*$550/$1400 per country/region


We will find the distributors/ strategic partners who are interested in YOUR product or service, and provide you with contact information and a description of their activities in the market.


International Company Profile


*$600/$900 per company


We can provide you with customized reports that evaluate potential or existing trading partners. Reports include background information, reputation, and credit-worthiness.





*Fees listed in format: small company/large company.  Small company = up to 500 employees.  Further discounts offered for new-to-export SME’s.





New Market Research Available


The following are summaries of reports recently generated by our U.S. Commercial Service overseas offices.  If you find a particular report of interest, please call us at 312-353-8040 and we will be happy to send you the full text FREE OF CHARGE.  


To find out what else is new in your specific industry sector, please call the appropriate industry specialist listed on the back page of this newsletter.


Belgium: The Renewable Energy Market – May 2008 


The United States Commercial Service in Belgium has noticed a significant increase in business activity in the renewable energy sector. Domestic gross electricity consumption has grown by an average of 1.7% over the last 10 years, and renewable energy sources such as solar, wind and hydropower continue to grow in popularity. With oil prices having increased tenfold in the past decade, the renewable energy sector has received sustained political interest at the European Union (EU) and national levels due to the common interests of energy security policies and the diversification of energy sources. For these reasons, Belgium offers opportunities for U.S. firms marketing energy-related products or services for industrial plants and home-based appliances alike. 9 pages.





Canada: Management Consulting – May 2008 


Management consulting in Canada is a high-growth industry that is benefiting greatly from Canada’s strong and steady economic growth. In 2007, the total management consulting market reached a record high of $10 billion dollars, and is expected to increase by 5.5 percent to reach over $11 billion by 2010. Most of the major international consulting practices are represented in Canada. Opportunities also exist for highly specialized sole practitioners and small to medium-sized niche practices. Small companies can maximize their potential by offering in-depth knowledge in specific interest areas. 11 pages.


  


China: Demand for English Training in Southern China – May 2008


The English training market in South China, especially in the cities of Guangzhou, Shenzhen and Zhuhai, has been growing fast as a result of both inbound and outbound tourism and the desire of Chinese students and working professionals to improve their English skills. According to The New Oriental, a domestic English training program, medium proficiency in English can potentially give Chinese up to a 25 percent salary boost, and advanced proficiency can provide more than 70 percent. This report addresses opportunities and challenges facing U.S. English training companies in South China. 6 pages.





Malaysia: Medical Equipment – April 2008


Malaysian public healthcare is heavily subsidized by the government. Currently, approximately 3% of the GDP is allocated for the healthcare sector. The Malaysian medical equipment market is estimated at $1.2 billion and is projected to grow at a rate of 10% in 2008.The majority of high-tech medical equipment is still imported, and the U.S has the largest import market share of 29%.This report outlines the market demand and best prospects for exporting medical equipment to Malaysia and offers expertise on overcoming market issues and obstacles. 6 pages.








Panama:  Building Materials – May 2008


Panama experienced an astonishing growth exceeding 11% in 2007, its highest growth in nearly thirty years and the highest in Latin America. One of the main driving forces behind this growth is the boom in the construction industry, which according to CAPAC, the local construction chamber, soared by nearly 20% last year thanks to new high-rise apartment buildings and the Panama Canal expansion project. During the last 5 years, construction has been growing at an annual rate of slightly more than 17%, and the real estate business at more than 7.5%. Although most of the construction is taking place in Panama City, there is also strong building activity across the country in residential, commercial, tourism, hotel and shopping mall projects. 5 pages.





http://www.buyusainfo.net/docs/x_6987010.pdf





We hope you enjoy this edition of our newsletter!





     The U.S. Government does not endorse any product, service, or company herein and assumes no responsibility for the accuracy of this data or for the outcome of any business transaction resulting from this publication.


  


     If you would like to see a particular subject on international business covered in this publication, please contact Debra Rogers at 312-353-6988, or fax 312-353-8120, or email debra.rogers@mail.doc.gov
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