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BULGARIA BEST PROSPECTS EXECUTIVE SUMMARY SERIES

2007 brought Bulgaria into the European Union and into the U.S.-EU trading relationship.  Today, the largest foreign investor in Bulgaria is a U.S. company, the largest portfolio investor in Bulgaria is a U.S. firm, and our bilateral trade continues to break records.  The signing of the U.S.-Bulgarian Defense Cooperation Agreement provided further evidence of the deepening of the strategic political and military partnership between our two countries.  This year promises even greater trade and investment achievements with a bilateral investment treaty signed in January, and a bilateral treaty to avoid double taxation on track to be finalized this year. The Bulgarian economy will continue to grow at a 5.5%-6% per year, and corporate tax rates were lowered to 10%.  

Automotive Parts and Service Equipment

The automotive market in Bulgaria is characterized with steady growth of new car imports and sales, and decreasing imports of used cars.  In 2006 new car sales grew 30% while trucks and buses grew 62.6%.

Despite the upward trend in new car sales, automobiles in Bulgaria tend to be very old with the continued import of used cars at a rate of about 150.000 cars per year.  Almost 20% of the cars registered in Bulgaria are older than 20 years.  Since 2000 Bulgarian families prefer to buy cars not older than 10 years.  Now almost 70% of Bulgarian families own a car and almost 80% of the firms with business activities have motor pools consisting of cars, vans, minibuses, jeeps and light trucks.

The automotive and especially the accident repair car business is one of the fastest growing in Bulgaria. The growth in numbers of European cars will lead to a need for more sophisticated service and car body repair equipment, both mechanical and electronic, paint products and application methods at an affordable price.  The official distributors of all new car models maintain warranty service and repair stations within their company structures.

Best sales prospects include consumables, car body parts, accessories such as wheel covers, car/truck bed covers, car batteries, exterior accessory lights, auto safety and security products such as alarms, steering wheel locks, battery chargers, quick repair kits, tools, paints, auto cosmetics, and service equipment for electronic diagnosis, monitoring, testing and analyzing, wheel balancing, tire changing, and oil changing (especially for the younger generation of cars).
For more information and market entry strategies contact:
Uliana Kanelli, Commercial Specialist

U.S. Commercial Service, Sofia, Bulgaria

Tel: 359-2-939-5706

Email: uliana.kanelli@mail.doc.gov
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