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CALENDER OF TRADE EVENTS

WASTE EXPO 2006:  Waste Expo, sponsored by the Environmental Industry Associations, is the largest trade show in North America serving the solid waste and recycling markets.  Product concentration areas include collection/transfer, landfill management, and recycling, processing, and composting.  It will take place on April 4-7, 2006 at the Las Vegas Convention Center, in Las Vegas, NV.  Waste Expo has been designated as an International Buyer Program and, as such, the U.S. Commercial Service (USCS) will recruit foreign buyer delegations to the show to meet with U.S. exhibitors.  In addition, the USCS Environmental Technologies Team will offer a Showtime Program, a venue for U.S. companies to meet one-on-one with Commercial Specialists regarding business opportunities.  In addition, meetings are available with U.S. Export-Import Bank to learn about international financing and Entech Institute for Environmental and Energy Technologies to find out about their resources to assist your business in China.  For additional information, contact Amanda Ayvaz, Global Trade Programs, by phone at 202-482-0338 or by e-mail at amanda.ayvaz@mail.doc.gov.   Visit the show website, www.buyusa.gov/eme/waste.html. 

INTER-AMERICAN DEVELOPMENT BANK (IDB) SEMINAR:  The IDB is hosting a seminar titled, “Business Seminar on Financing Private and Public Sector Infrastructure Projects” and accompanied sessions on case studies on April 20-21, 2006 at IDB’s headquarters in Washington, D.C.  IDB specialists will describe a variety of operations being financed by the Bank in sectors such as energy, transportation, water and sanitation, and urban development in Latin America and the Caribbean .  The registration fee is $395.  Visit the website, http://www.iadb.org/biz.  

WATER EXPO CHINA 2006:  Is scheduled to take place on April 24-29, 2006 in Beijing.  Water management has become one of China’s most critical issues for the 21st century.  The show will promote the development and advancement of water resources focusing on city water consumption, daily water usage, sewage treatment, anti-flood and disaster minimization, water and earth maintenance, and hydroelectric power.  For general information, please contact Commercial Specialist Yi Wang, U.S. Commercial Service Beijing, by e-mail at yi-wing@mail.doc.gov.  Visit the show website at www.expocommcn/waterexpo.  

CHARTWELL WASTE INDUSTRY SUMMIT:  Sponsored by Envirobiz, Inc. and the Chartwell Solid Waste Group, the Summit will be held on May 15-17, 2006 in Tampa, FL.  It will include among the various industry sessions, a panel of U.S. Department of Commerce Environmental Experts who will address solid waste business opportunities in China, Canada, and Europe.  They will be holding individual business counseling sessions with attending companies.  Full conference program and registration information can be found on the website, http://www.wasteinfo.com/summit/agenda.htm.  

AMERICAN WATER WORKS ASSOCIATION ANNUAL CONFERENCE & EXPOSITION:  Is a show for water professionals looking for the best tools and technologies to protect public health by providing safe water.  It’s scheduled to take place on June 11-15, 2006 at the Henry B. Gonzalez Convention Center in San Antonio, TX.  AWWA has been designated as an International Buyer Program where the U.S. Commercial Service (USCS) will recruit foreign buyer delegations to the show to meet with U.S. exhibitors.  In addition, the U.S. Commercial Service’s Environmental Technologies Team will offer a Showtime Program, a venue for U.S. companies to meet one-on-one with Commercial Specialists regarding business opportunities.  For additional information, contact Amanda Ayvaz, Global Trade Programs, by phone at 202-482-0338 or by e-mail at amanda.ayvaz@mail.doc.gov.   Visit the show website at www.awwa.org/ace06/exposition/index.cfm. 

AQUATECH 2006:  The world’s leading trade event for process, drinking, and wastewater will take place on September 26-29, 2006 in Amsterdam.  It’s the place to meet water professionals from all over the world who wish to keep abreast of all the latest developments in the water market.  The U.S. Commercial Service will offer a Showtime Program, a venue for U.S. exhibitors to meet one-on-one with Environmental Commercial Specialists.  For additional details, please contact Commercial Specialist Jennifer Ritfield, The Hague, by e-mail at jennifer.ritfield@mail.doc.gov.  Visit the show website at www.aquatechtrade.com/amsterdam.  

ENTSORGA-ENTECO 2006:  Exhibit in the USA Pavilion at Ensorga-Enteco 2006, the world’s largest trade show for waste management and environmental technology.  It will take place on October 24-27, 2006 in Cologne, Germany.  Major product categories include supply, treatment and disposal; solid and liquid materials; water and wastewater; technology and logistics; air and noise, and renewal sources of energy.  For more information, contact Darrin Stern, Koelnmesse, Inc., by phone at 773-326-9925 or by e-mail at d.stern@koelnmessenafta.com or Commercial Specialist Birgit Dose, American Consulate Hamburg, by e-mail at birgit.dose@mail.doc.gov. 

WEFTEC 2006:  The Water Environment Federation’s Technical Exhibition and Conference is taking place on October 21-15, 2006 at the Dallas Convention Center in Dallas, TX.  WEFTEC draws thousands of water and wastewater professionals from around the world to learn the latest practices, solutions, and regulations in their field.  Detailed information can be found on the website www.weftec.org.     

ENVIRONMENTAL EXPORT PROGRAM

The Export-Import Bank of the United States (Ex-Im Bank) created its Environmental Exports Program in 1994 as a pro-active means to increase its support of environmentally beneficial goods and services exports.  Ex-Im Bank now offers a Loan Guarantee Program in which banks can offer loans to foreign buyers of U.S. goods and services with repayment terms up to 15 years for renewable energy and water projects.  Ex-Im Bank Small Business Credit Insurance Program insures against commercial and political risks that enables U.S. environmental exporters of offer up to 360-days open account financing to their international customers.  Ex-Im Bank insures 95% of the credit if the foreign buyer cannot pay for commercial reasons, such as bankruptcy, and 100% if  they cannot pay due to political reasons, such as war.  

One of the best benefits of the Program is that exporters can assign their Ex-Im Bank-insured receivables to a U.S. commercial bank and get paid immediately.  For example, Ex-Im Bank’s insurance enables Southwest Windpower to offer its foreign buyers open account terms, which enables buyer to place larger orders.  “The results have been tremendous,” Andrew Kruse, Vice President of Southwest Windpower, said.  “Last year, more than 50% of our revenues came from export sales.  Our products are sold in more than 50 countries.  Ex-Im Bank is a strategic partner in expanding our export sales.”  For additional information, contact Craig  O’Connor, Direct, Environmental Exports Business Development, Ex-Im Bank, by phone at 202-565-3556 or by e-mail at craig.oconnor@exim.gov.  

INFORMATION SITES TO VISIT

ENVIRONMENTAL E-MARKET EXPRESS:  The Environmental e-Market Express was created to provide monthly updates regarding new environmental market research reports, trade leads, and events generated by U.S. Commercial Service Specialists in American Embassies and Consulates worldwide.  You can register to receive this on-line monthly newsletter directly by visiting the website at www.buyusa.gov/eme/enviro.html.

ENVIRONMENTAL TECHNOLOGIES INDUSTRIES OFFICE:  The Environmental Technologies Industries (ETI) Office in Washington, D.C. was created specifically to help U.S. companies in the environmental industry compete and win as they expand their markets overseas.  On the ETI website, www.environment,ita.doc.gov, you will find news and industry facts, regional and industry trade specialists, calendar of events, market research, trade associations, environmental journals and periodicals, websites, newsletters, and trade finance.

CANADIAN ENVIRONMENTAL MARKET VIDEO:  The U.S. Commercial Service in Canada produced an on-line video titled, “Selling to the Environmental Sector in Canada.”  Commercial Specialist Richard Vinson, Halifax, narrates the presentation and outlines best prospect opportunities for this sector throughout Canada.  Go to the website, www.docsinbox.net, click on CS Video Factsheets, then click on Selling to the Environmental Sector in Canada.

U.S.-CHINA ENVIRONMENTAL BIZ NEWSLETTER:  The U.S.-China Environmental Biz Newsletter is published monthly by Commercial Specialist Stellar Chu, American Consulate Shanghai.  It contains information on trade leads and government tenders, trade events, marketing information, and news updates.  To subscribe to the newsletter, please send an e-mail with your name, e-mail address, and complete organization contact information (telephone, fax, address) to stellar.chu@mail.doc.gov.  For up-to-date information about the environmental sector in China, visit the website www.buyusa.gov/china/en/environmental.html. 

ASIAN DEVELOPMENT BANK:  The U.S. Commercial Service Liaison Office to the Asian Development Bank (CS ADB) is a part of the U.S. Department of Commerce’s global network of export development offices.  CS ADB helps U.S. firms target their efforts through counseling and market research, introductions/appointments with key ADB officer, electronic distribution of monthly new project alerts, regular ADB Business Opportunity Seminars in the U.S. and Asia, and through individual advocacy to ensure fair and transparent competition.  To learn more about ADB business opportunities, please visit the CS ADB website, http://www.buyusa.gov/adb.   

U.S.-ASIA ENVIRONMENTAL PARTNERSHIP:  Since 1992, the United States-Asia Environmental Partnership (US-AEP) has been the U.S. Agency for International Development’s (USAID) primary program in Asia supporting efforts to improve environmental conditions in twelve Asian countries.  After more than a decade, US-AEP formally concluded on September 30, 2005.  In October 2005, a new USAID regional environmental program was launched with a goal to improve environmental conditions in Asia through regional cooperation with a focus on safe water supply and sanitation, biodiversity conservation, regional environmental governance, strengthening coastal communities affected by the tsunami, and the regional tsunami early warning system.  To learn more, visit the website, www.usaep.org. 

SHOWCASE EUROPE – ENVIRONMENTAL TECHNOLOGIES:  If you’re looking for new export markets and business opportunities for your environmental products and services in Europe, you should look at the website, www.buyusa.gov/europe/environmental_technologies.html.  The website contains information on trade events, market research reports, and links to other in-country organizations and resources.

**QUICKTAKE PROGRAM** - If you’re interested in Europe’s growing environment markets, you should take advantage of “Quicktake”, a free service for export-ready American companies with a high quality product or service.  30 market specialists across Europe quickly review your product or service’s export potential in their respective markets.  In ten business days, you will get a survey that covers current demand, future demand, competition, need for partner, local tastes, and technical requirements.  To request this program, go to www.buyusa.gov/Europe, click on Showcase Europe Exporter Resources by Industry Sector, then click on Environmental Technologies.

U.S. MISSION TO THE EUROPEAN UNION:  The U.S. Commercial Service at the U.S. Mission to the European Union (EU) has launched a new webpage on REACH, the new EU environmental legislation on chemicals.  REACH is a major reform of EU chemicals policy and it will affect global supply chains that produce and use chemicals.  U.S. exporters should prepare for compliance.  The webpage includes official EU documents, U.S. government reports, and provides links to other useful sources of information.  Visit http://www.buyusa.gov/europeanunion/reach.html.  

EUROPEAN BANK FOR RECONSTRUCTION & DEVELOPMENT (EBRD):  The EBRD is directed to promote environmentally sound and sustainable development.  Project finance for private and state sectors projects is EBRD’s core business.  All projects provide a number of procurement opportunities.  U.S. companies can access information about projects through the EBRD website at www.ebrd.com/oppor/procure/opps/index.htm.   

THE ECOLINKS PROGRAM:  EcoLinks, an initiative of the U.S. Agency for International Development (USAID), promotes market-based solutions to urban and industrial environmental problems in Central Europe and Eurasia.  The program functions by facilitating trade and investment partnering and by providing financial assistance.  Visit the website at www.ecolinks.org.   

INTER-AMERICAN DEVELOPMENT BANK (IDB):  The IDB is an international institution that funds development projects for its 26 Latin American and Caribbean countries.  U.S. firms interested in participating in procurements funded by IDB loans can use their website, www.iadb.org, to get information on the project development process and procurement rules.

U.S. TRADE & DEVELOPMENT AGENCY (USTDA):  USTDA helps U.S. companies pursue overseas business opportunities through the funding of feasibility studies, orientation visits, training grants, conferences, and various forms of technical assistance in middle income and development countries.  Visit USTDA’s website at www.tda.gov.  

OVERSEAS PRIVATE INVESTMENT CORPORATION (OPIC):  OPIC was established to help U.S. businesses invest overseas, fosters economic development in new and emerging markets, complements the private sector in managing risks associated with foreign direct investment, and supports U.S. policy.  Because OPIC charges market-based fees for its products, it operates on a self-sustaining basis at no cost to taxpayers.  Visit OPIC’s website at www.opic.gov. 

THE GLOBAL TRADE & TECHNOLOGY NETWORK:  International Business Linkages launched the public website for the Global Trade & Technology Network (GTN) program.  The GTN program with a network of representatives in developing countries, enables buyers and suppliers to access international markets using its internet-based trade lead portal.  GTN is funded by the U.S. Agency for International Development (USAID). Visit the website at www.usgtn.net or contact Peter Fleischmann by phone at 908-668-1865 or by e-mail at pfleischmann@usgtn.net. 

THE ENVIRONMENTAL BUSINESS JOURNAL (EBJ):  Is the leading business publication for companies operating in the environmental industry.  EBJ provides a strategic overview and an independent perspective on market trends and business strategies that affect this changing industry.  Subscribers get access to primary research by Environmental Business International (EBI) staff, first-hand results of detailed market surveys and in-depth assessments of environmental markets.  Each issue presents a specific industry segment or management issue.  Visit the website at http://environmental-industry.com/ebj/ebj.html.    

WATER ONLINE:  Acts as a web source for professionals in the municipal and industrial water and wastewater markets.   Additional markets covered include stormwater, erosion control, and commercial and residential water.  Water Online’s main goal is to create connections between buyers, designers, and specifiers with manufacturers of relevant products, systems, and services.  Visit the website at http://www.wateronline.com.  

