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NORTH CAROLINA EXPORT NEWSLETTER


Brought to you by the NC Export Team:


U.S. Commercial Service: �HYPERLINK "http://www.buyusa.gov/northcarolina"�www.buyusa.gov/northcarolina� 


N.C. Department of Commerce: �HYPERLINK "http://www.exportnc.com"�www.exportnc.com�	


N.C. Department of Agriculture: �HYPERLINK "http://www.ncagr.com"�www.ncagr.com�


The Small Business Administration: �HYPERLINK "http://www.sba.gov"�www.sba.gov� 


Small Business and Technology Development Center: �HYPERLINK "http://www.sbtdc.org"�www.sbtdc.org� 





A Partnership of the State & Federal Export Resources in North Carolina











Trade News April 2008





Secrets of Successful Trade Financing


Participate in this unique trade finance one day interactive seminar in Charlotte on May 19 or Raleigh on May 21.  Attendees will gain a clear understanding of how to use trade finance tools to quote more competitive terms and receive payment upon shipment.  Learn how to protect your balance sheet and identify creditworthy prospects.  In partnership with the North Carolina District Export Council and SunTrust Bank this training will be provided by THE AMERICAN EXPORT TRAINING INSTITUTE (AETI), a division of Export Risk Management, Inc.  For over 15 years AETI has been providing this seminar for banks and corporations in the US, Mexico and Canada, for such names as, Bank of America, SunTrust, Lowes, Ingersoll Rand, Edwards Wood Products, PS International, Vooner Vacuum Pump, A.B Carter, Precision Machine Products, Scholl America, Microsoft, Teledine, FMC, Caterpillar, Target, Raython, Goulston Technologies, Atlantic Veneer and Thomasville Furniture.


Who should attend? Anyone responsible for export decisions: CEOs & CFOs, International Sales and Marketing executives, Export Managers, Controllers, Accountants, Finance Officers, and Credit Managers.


For the agenda and registration visit: � HYPERLINK "http://www.exportrisk.com/AETI_Agenda.htm" �http://www.exportrisk.com/AETI_Agenda.htm� and � HYPERLINK "http://www.exportrisk.com/Registration_form.htm" �http://www.exportrisk.com/Registration_form.htm�  


For additional information contact: � HYPERLINK "mailto:AETI@Aol.com" �AETI@Aol.com�  or � HYPERLINK "mailto:George.thomas@mail.doc.gov" �George.thomas@mail.doc.gov� at the U.S. Export Assistance Center, Charlotte.





U.S. Department of Commerce Announces Streamlined Fee Schedule for U.S. Companies Seeking Export Assistance


The U.S. Department of Commerce’s U.S. Commercial Service today announced it will implement a new user fee schedule on May 1, 2008. The new schedule will improve customer service and enable more U.S. companies, especially small and medium-sized firms, to leverage the Commercial Service’s global network of trade experts to increase sales in markets around the world.


“The U.S. Commercial Service is committed to providing our customers with the best solutions possible,” said Israel Hernandez, Assistant Secretary for Trade Promotion of the Commercial Service (CS). “Under our new fee structure, our customers will now pay the same fees worldwide for a CS standard service, no matter where they do business.”


In addition to establishing a single worldwide fee for each standardized CS service (for instance, the Gold Key Service will now be $700 for SMEs across all markets worldwide), the new schedule maintains low fees for small and medium-sized companies, improving access to CS export assistance for those that most need it. Further, the new user fee schedule provides an incentive for qualifying new-to-export companies to try CS services for the first time: up to a 50 percent discount for the CS Gold Key Service, International Company Profile, International Partner Search, or Featured U.S. Exporter service.


For a full description of the U.S. Commercial Service new user fee schedule, please visit � HYPERLINK "http://export.gov/articles/user_fees_land.asp" �http://export.gov/articles/user_fees_land.asp� 





Made in the Carolinas, Sold in Peru and Chile: May 7, 2008


This seminar will focus on export opportunities for North Carolina companies interested in doing business in Peru and Chile.  The program will consist of presentations by Senior Commercial Officers leading the Commercial Service office in both Peru and Chile, export success stories from local companies, luncheon with keynote speaker, and roundtable discussions in the afternoon.  The roundtables will provide an opportunity for companies to talk with the Senior Commercial Officers about their exporting objectives and concerns.  For more information, please contact Shannon Christenbury at 704-333-4886 ext. 225 or �HYPERLINK "mailto:Shannon.christenbury@mail.doc.gov"�Shannon.christenbury@mail.doc.gov� 





Futurallia Quebec 2008


We invite you to join us as an official member of the N.C. delegation to the international small business forum, Futurallia Quebec 2008, May 20-22, 2008 in Quebec, Canada.  


You should participate if you are a small to mid-sized enterprise (SME) looking to:


Develop new export markets


Secure business partners, agents, or distributors outside the U.S.


Explore technology transfer in the international marketplace


Or just need to obtain more information about international markets for your business


You can schedule up to 12 personal meetings with business leaders from 25+ countries around the world, access hundreds of exhibitors, and attend many international business seminars. Fee: $1,195 US.  It includes everything except travel to Quebec City. For further information: contact Ken Dillo at 919-335-1007 or email kldillo@waketech.edu   or Wayne Loots at 919-335-1009 or email waloots@waketech.edu.





Advertise in the July/August 2008 Global Appalachia Special Section-Deadline May 9th


Commercial News USA, the official export promotion magazine of the United States Department of Commerce, is offering discounts on advertising to companies located in the Appalachian Region of the U.S.  


Qualifying companies will receive a $500 discount on advertising and a free upgrade to color.  That means you can advertise in the Commerce Department’s export promotion magazine-and promote your products worldwide-for as little as $395. 


Commercial News USA reaches 400,000 readers in 176 countries worldwide.  


Companies of all sizes are eligible to participate in the special Global Appalachia section. Reserve your space today at 1-800-581-8533 or � HYPERLINK "http://www.thinkglobal.us/appalachia" �www.thinkglobal.us/appalachia� 


Don’t wait, only 60 discounts are available!





Exporting U.S. Power Technologies and Equipment: May 5


Sign up for the “Exporting U.S. Power Technologies and Equipment” seminar at Electric Power 2008 and learn from representatives from the private sector, financial institutions, and government agencies on international exporting opportunities and programs.  For More information: �HYPERLINK "http://www.buyusa.gov/northcarolina/electricpower2008.html"�http://www.buyusa.gov/northcarolina/electricpower2008.html� 





Made in the Carolinas, Sold in Peru and Chile: May 7


This seminar will focus on export opportunities for North Carolina companies interested in doing business in Peru and Chile.  The program will consist of presentations by Senior Commercial Officers leading the Commercial Service office in both Peru and Chile, export success stories from local companies, luncheon with keynote speaker, and roundtable discussions in the afternoon.  The roundtables will provide an opportunity for companies to talk with the Senior Commercial Officers about their exporting objectives and concerns.  For more information, please contact Shannon Christenbury at 704-333-4886 ext. 225 or �HYPERLINK "mailto:Shannon.christenbury@mail.doc.gov"�Shannon.christenbury@mail.doc.gov� 





Secrets of Successful Trade Financing: May 19 and May 21


Participate in this unique trade finance one day interactive seminar in Charlotte on May 19 or Raleigh on May 21.  Attendees will gain a clear understanding of how to use trade finance tools to quote more competitive terms and receive payment upon shipment.  Learn how to protect your balance sheet and identify creditworthy prospects. 


For the agenda and registration visit: � HYPERLINK "http://www.exportrisk.com/AETI_Agenda.htm" �http://www.exportrisk.com/AETI_Agenda.htm� and � HYPERLINK "http://www.exportrisk.com/Registration_form.htm" �http://www.exportrisk.com/Registration_form.htm�  


For additional information contact: � HYPERLINK "mailto:AETI@Aol.com" �AETI@Aol.com�  or � HYPERLINK "mailto:George.thomas@mail.doc.gov" �George.thomas@mail.doc.gov� at the U.S. Export Assistance Center, Charlotte.





Trade Mission to Vietnam: June 16-20 


On June 16-20, Israel Hernandez, Director General for the U.S. Commercial Service, will lead a trade mission to Vietnam.  Applications for this mission will be accepted through April 11, 2008.  Vietnam’s macroeconomic stability, political maturity, openness of trade and investment, and quality education make it a promising market for U.S. firms seeking to expand their business. Total U.S. merchandise exports to Vietnam in 2007 topped $1.9 billion—a nearly 73 percent increase over the previous year. Vietnam boasts a $69 billion GDP, an estimated 8.3 percent growth rate, and a young population of 85.5 million. There are numerous opportunities for the right U.S. firms. For more information, please contact Sean Timmins / Phone: 202/482-1841, or Karen A. Dubin / Phone: 202/482-3786. 
































Upcoming Events for 2008





Quick Facts - Trade Agreement Parity (TAP) Proposal


National Association of Foreign-Trade Zones


1001 Connecticut Avenue NW Suite 350


Washington, DC 20036


202.331.1950





Manufacturers in US FTZs Do Not Have A Level Playing Field





The US extends duty-free entry to goods manufactured abroad  by firms in FTZ partner countries but not to manufacturing firms located in US foreign-trade zones





This inequity occurs even when the FTZ products meet the rules of origin under NAFTZ and other established US FTAs





The problem grows. Over the next few years 35 percent of US manufactured imports will be imported from US FTA partners








The NAFTZ Has A Legislative Proposal That Levels The Playing Field For US Manufacturers





It would extend US FTA treatment to US FTZ-based producers who “export” to the Us market using imported inputs that are sourced from US FTA partner countries





US FTZ-based producers must observe the relevant US FTA rules of origin








The NAFTZ Proposal Will Have A Significant Impact On The US Economy





Economic impact of the proposal – over $76 billion in new shipments from US FTZs into the US market





Job creation – nearly 100,000 new manufacturing jobs in US FTZs





An economic study is being conducted by the Peterson Institute for International Economics which will show the positive impact on the US economy over the next 5 years





Higher pay and living standards for manufacturing and other zone workers





These economic benefits will be distributed across the US and Puerto Rico





Clear evidence that the proposal will benefit the US economy in both job increase and US business growth














