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NORTH CAROLINA EXPORT NEWSLETTER


Brought to you by the NC Export Team:


U.S. Commercial Service: � HYPERLINK "http://www.buyusa.gov/northcarolina" ��www.buyusa.gov/northcarolina� 


N.C. Department of Commerce: � HYPERLINK "http://www.exportnc.com" ��www.exportnc.com�	


N.C. Department of Agriculture: � HYPERLINK "http://www.ncagr.com" ��www.ncagr.com�


The Small Business Administration: � HYPERLINK "http://www.sba.gov" ��www.sba.gov� 


Small Business and Technology Development Center: � HYPERLINK "http://www.sbtdc.org" ��www.sbtdc.org� 





A Partnership of the State & Federal Export Resources in North Carolina
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Upcoming Events for 2008





Trade Winds Europe-Business Development Forum: April 14-16, 2008


Does your company have a Pan European Business Strategy?   


Learn from the experts on European market opportunities, how to market U.S. products and services throughout Europe, and meet with potential European business partners!�Where:  Istanbul, Turkey�When:   April 14 to 16, 2008 


Monday, April 14: Pan European Business Development Conference 


Tuesday, April 15: Private Meetings with Senior Commercial Officers from 27 European Countries 


Wednesday, April 16: Customized Business Appointments with Turkish Companies 


Optional: 


Spin off Gold Key Business Appointments will be scheduled either before your visit to Turkey on April 10/11 or after your meetings in Turkey on April 17/18. 


While in Europe take the opportunity to visit another high-potential market for your product/service.  Add Gold Key Business Appointments in the European market of your choice.  We will work with each company to customize your itinerary.


In addition, all participant companies will receive a ¼ page advertisement in a special Trade Winds Europe CNUSA for distribution and promotion throughout Europe with specific emphasis on Turkey. 


The catalog-style magazine is designed to help American companies promote products and services to buyers overseas.   Editors of CNUSA will work with each company to help customize your advertisement.   


For More Information: � HYPERLINK "http://www.buyusa.gov/northcarolina/tradewindseurope.html" ��http://www.buyusa.gov/northcarolina/tradewindseurope.html� or contact Shannon Christenbury at 704-333-4886 ext. 225





China Domain Name Strategies for US Exporters – Webinar: January 22, 2008


Ever thought about registering a web address in China?  Been approached by an Asia-based consultant offering to register your domain name in the PRC?  Join this webinar to understand the value of a China domain name presence, how to get one and how to avoid trouble.  This webinar is focused on educating small and medium-sized US exporters on China Domain Name issues and strategies.  Brought to you by the Commercial Service / U.S. Department of Commerce with support of the U.S. Patent and Trademark Office / U.S. Department of Commerce.   Tuesday, January 22, 2008 at 10:00 -- 11:15 am EST.  Register at: http://www.buyusa.gov/midwest/204.html.  Questions, contact julie.carducci@mail.doc.gov.





Opportunities 2008: March 10


The US Government alone spends more than $350 billion annually for various products and services, yet each year, thousands of contracts bypass small businesses that do not know about or understand how the government buys. Opportunities2008 is your chance to learn how you can tap into this lucrative market. It is a regional biennial "reverse" trade show that allows small businesses the opportunity to meet contracting officers from over 50 federal, state, and local government agencies and prime contractors. Where: Grove Park Inn, Asheville, NC Cost: $60 attendance fee, includes lunch For More Information: Please contact Mark G. Mills, Procurement Counselor, at 828-345-1115 or email: � HYPERLINK "mailto:mmills@sbtdc.org" �mmills@sbtdc.org� 






































Korea: Newest Market of the Month 





Korea is one of the world’s leading economies and an outstanding trading partner for the United States. With a high-tech industry, a sophisticated consumer market, and a long history of successful trade with the United States, Korea is a great market for U.S. companies to enter or from which to expand their Asian presence. The United States and Korea recently concluded negotiations to remove 95% of all tariffs under a free trade agreement. Secretary of Commerce Carlos Gutierrez described this Korea-U.S. Free Trade Agreement (KORUS) as the most significant trade agreement for the United States in 15 years.





Testimonial:  “Korea is a very easy place to do business. The companies and government agencies I have dealt with are very professional and friendly. They are also very efficient at processing required paperwork and payments. I just returned from my second sales and marketing visit to Seoul less than a month ago and already am seeing a significant increase in business due to my visit. We are a small software developer with a staff of ten.”  Daniel L. Herold, Vice President, Parallel Geoscience Corporation, Incline Village, Nevada.  Learn more about export opportunities in Korea today at � HYPERLINK "http://www.export.gov/articles/Mom_Korea.asp" ��http://www.export.gov/articles/Mom_Korea.asp�











U.S. – Chile Free Trade Agreement





The United States – Colombia Trade Promotion Agreement was signed on November 22, 2006 in Washington, D.C. On June 28, 2007, the United States and Colombia signed a Protocol of Amendment revising the Agreement to reflect the bipartisan consensus on trade of May 10, 2007. This comprehensive trade agreement will eliminate tariffs and other barriers to goods and services, promote economic growth, and expand trade between the United States and Colombia.





For More Information on Free Trade Agreements with the U.S., check out these resources:





� HYPERLINK "http://www.buyusa.gov/northcarolina/ftas.html" ��http://www.buyusa.gov/northcarolina/ftas.html� 





� HYPERLINK "http://www.ustr.gov/Trade_Agreements/Bilateral/Chile_FTA/Section_Index.html" ��http://www.ustr.gov/Trade_Agreements/Bilateral/Chile_FTA/Section_Index.html� 























Jordan-U.S. Free Trade Agreement (JUSFTA)


Liberalization of Trade in Goods & Services - Under the JUSFTA, tariff elimination started on January 1, 2001, and will lead to a free-tariff regime by 2011.  For more details, go to � HYPERLINK "http://www.ustr.gov/Trade_Agreements/Bilateral/Jordan/Section_Index.html" ��http://www.ustr.gov/Trade_Agreements/Bilateral/Jordan/Section_Index.html�


How do I know if my product qualifies for preferential treatment under the FTA with Jordan?


To qualify for preferential tariffs for export to Jordan, goods from the United States must meet three requirements: 


(1) The good must be produced entirely in the United States.  If foreign materials are included, the good may qualify provided that the foreign materials are “substantially transformed” by manufacturing or processing into a U.S. good; and


(2) The good must contain at least 35 percent U.S. content.  Jordanian content, up to 15 percent of the customs value, can count toward the 35 percent U.S. domestic content requirement; and


(3) Goods must be shipped to Jordan directly from the United States. 


To determine when your product can enter Jordan duty-free. Please see tariff elimination schedule at � HYPERLINK "http://www.export.gov/fta/jordan/TE.asp?dName=Jordan" ��http://www.export.gov/fta/jordan/TE.asp?dName=Jordan�.





N.C. Department of Commerce Trade Show Participation in ICT Sector Announced


N.C. Department of Commerce will participate in the following trade shows:


CeBIT 2008, Hannover, Germany. March 4 - 9, 2008.  


Convergence 2008, New Delhi, India.  March 19 – 21, 2008


This is an opportunity for N.C. exporters seeking entry into the emerging ICT markets in Europe and India.  Recruitment underway now.  


For details, contact Kuldip Wasson at � HYPERLINK "mailto:kwasson@nccommerce.com" ��kwasson@nccommerce.com� or 919-715-5771. 





New Free Trade Agreements Information Site Launched


As part of an interagency effort between the U.S. Departments of Agriculture, Commerce, State, Treasury and the Office of the U. S. Trade Representative, TradeAgreements.gov has been launched to provide the latest information on America's trade agreements.  Tradeagreements.gov will be updated regularly with news about existing agreements, as well as pending free trade agreements with Peru, Colombia, Panama and South Korea at � HYPERLINK "http://www.tradeagreements.gov/index.htm" ��http://www.tradeagreements.gov/index.htm�





Business Mission to Morocco: January 28-31, 2008


Morocco offers excellent growth opportunities for US companies. Since the implementation of a free trade agreement in 2006, trade between the US and Morocco has increased by a striking 44%. In the next 3 years, major government-led projects totaling over $10 billion will be funded.  


Join us on this 4-day business mission to Casablanca, Rabat and Tangier and:


Meet one-on-one with government officials and prospective representatives, buyers and partners.


• Learn about the Moroccan market from U.S. Embassy officers, Ministry officials and industry experts.


• Identify first-hand business opportunities.


• Find out about the extensions of the Moroccan markets into Europe, the Mediterranean region and Africa.


Cost: The participation fee is $2,900 (and $450 for each additional company participant). Airfare and lodging separate.


For More Information: contact Fatiha Coulombe, Mission Coordinator ● Tel: (706) 882-0288 ● E-mail: � HYPERLINK "mailto:fcoulombe@bellsouth.net" ��fcoulombe@bellsouth.net� 





Country Credit Information and Payment Delays


The fact that currency exchange may be delayed by a central bank is not a good thing.  Worse, if you did not include the cost of money in your price, it will affect your company’s profit margin.  For example, you sell a $500,000 machine to Austria on 30 day net.  Your margin is 80%.  Your company borrowed 100% of the product’s cost ($400,000) on your operating line.  The central bank of Austria holds transfer of the currency to the U.S. for 60 days.  As a result, your company has incurred a $5,500 interest expense.  Had you known this was going to happen, you could have worked the $5,500 into the purchase price.  To help you avoid this scenario, your banker has access to best and most recent information on banking relationships in a particular country and can inform you of those foreign lending institutions with whom your bank has ongoing, corresponding banking relationships.   For more details, contact Dan Holt, International Finance Specialist, U.S. Small Business Administration at Tel: 704-333-4886









































