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U.S. Department of Commerce 
U.S. Export Assistance Centers 
Serving the State of Georgia — 
 
Atlanta USEAC 
Telephone:  404-657-1900 
Fax: 404-657-1970 
Thomas Strauss, Network Director 
Lincoln Martinez, Senior Trade Specialist 

 

Kendra Kuo, Trade Specialist 
Joseph Kramer, Trade Specialist 
Robert Leach, Trade Specialist 
Vicki Tolefree, Export Assistance Specialist 
Ray Gibeau, SBA, Int’l. Finance Officer
Dina Molaison, Resource Center Manager 
Sarah Quinn, Resource Center Assistant 
 
Office.Atlanta@mail.doc.gov 
 
Savannah USEAC 
Telephone: 912-652-4204 
Fax: 912-652-4241 
Sandra Edwards, Director 
Margie Wigley, Trade Reference Assistant 
 
Office.Savannah@mail.doc.gov 
 

 
ATLANTA U.S. EXPORT 
ASSISTANCE CENTER 

WEBSITE 
 

The Atlanta U.S. Export Assistance 
Center now has its own website!   
For your information on current 
export topics, links to export trade 
resources, our monthly newsletter 
and upcoming local events, go to: 
www.buyusa.gov/sunbelt/page19.html 
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EXPORTNews is the monthly 
newsletter of the U.S. Commercial 
Service, U.S. Dept. of Commerce 
in Atlanta.  It is distributed by 
email and winfax.  To correct, a
or delete an address, send 
complete contact information to 
the Atlanta USEAC at the email 
address o

dd 

r fax # above. 
Grant Funding Opportunity: SABIT Program 
(Dept. of Commerce) 

merican Business Internship Training (SABIT) Program provides U.S. 
d organizations competitive grants to host professionals from Eurasia for 
SABIT is committed to promoting Eurasian economic development b
ds-on training to managers and scientists in U.S. business practices, while 
rket access through cross-border relationships and public-private 

y 

ess, 

 

 help foster relationships between export-ready small and medium 
ith potential customers, distributors, or partners in Eurasia.  The majority 
ompanies enter into business relationships with their SABIT intern.  U.S. 
es also receive assistance from interns in areas such as market acc
ustoms, taxation, logistics, networking, and accessing marketing data.  
e attached documents, which describe SABIT and the Grant program in 

 January 2004 SABIT will open the next round of Grant funding.  
ill be accessible through registration on our website 
ac.doc.gov/sabit/ 

t Patrick Brennan at (202) 482-2077 or Patrick_brennan@ita.doc.gov/sabit
ny questions or comments regarding the IT Grant Program.   

BA 504 LOAN PROGRAM IS A GOOD DEAL 

ate financing for small businesses to purchase land, building, and equipment 
ood deal and that is what the SBA’s 504 loan program does.  SBA working with 
sed Certified Development Companies finances 40% of a project cost on a  
ge at a fixed rate over 10-20 years.  And with interest rates at an all time low,  
 thousands of needed cash flow dollars to a small company.  December note  
 5% and effective rates of 6.3% fixed are hard to find. 

ram, a company looking to start or expand their plant or business could fund the 
ly 10% equity in the project.  A bank takes a first lien on the project assets and 
f the project.  SBA working with the CDC finances the remaining 40% with a 

 and takes a second position on the project assets.  Banks have found that the 
s sense for them as it helps them increase their portfolio, reduces their exposure, 
 customer fund a project with minimal equity tied up in fixed assets. 

BA’s share of the project is limited to $1,000,000 but if your company is  
ternational Trade and will use part of the expansion to increase export sales,  
ed to $1,300,000 under national priority goals.  Thus when combined with the 
arger projects can be financed under this program. 

 have heard about SBA’s funding shortage in the 7(a) program, the 504 program  
r a different authority and has plenty of funding.  Please feel free to contact the 
ntative, Ray Gibeau, at the Sunbelt Export Assistance Center for additional 
hat number is 404-657-1961. 

http://www.mac.doc.gov/sabit/
mailto:Patrick_brennan@ita.doc.gov/sabit
mailto:Office.Atlanta@mail.doc.gov
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National Manufacturing Week – February 23-26, 2004 
in Chicago 

 
U.S. manufacturers interested in expanding their export sales will 
learn about new markets in Asia, Africa and the Near East at this 
year’s National Manufacturing Week.  Twenty-eight U.S. 
Commercial Service Officers from these countries will be on hand 
to provide export help, including the pros and cons of each market 
and the best prospects for manufacturing.  U.S. manufacturing 
exporters interested in one-on-one meetings with these 
Commercial Officers may schedule appointments by registering 
on-line at http://www.buyusa.gov/eme/nmw.html. While at the 
show, please stop by the U.S. Export Pavilion booth 4857 and get 
help with export financing, shipping and export regulations from 
the U.S. Commerce Department, the Small Business 
Administration and the U.S. Export-Import Bank.  For more 
information about National Manufacturing Week, visit 
www.manufacturingweek.com.   
 
 

Medical Device Trade Mission to China  
April 19-23, 2004 

 
Did you know that the United States is the leading 
exporter of medical devices to China?  Between 1999 
and 2002, U.S. medical device exports to China rose 
from $204 million to $350 million.  In the first six 
months of 2003 alone, U.S. device sales totaled $228 
million, up 48.6% over the equivalent period in 2002.    
Now is the time to sell to China!  Depend on the U.S. 
Commercial Service to introduce you to valuable 
contacts, guide you through procurement policies, 
provide you with product registration rules, and 
counsel you on key international business strategies.  
Registration deadline is Feb. 13.  For further 
information contact: Kendra Kuo at 404-657-1963, 
Kendra.kuo@mail.doc.gov, or Lisa Huot at 202-
482-2796, Lisa_Huot@ita.doc.gov. 

 
SCAMS – IRAQ: 

 
 
Letters claiming to be from former officials in the 
Hussein regime of Iraq – similar to the advanced 
fee fraud schemes and Nigerian 419 Scams – are 
beginning to circulate.  If you receive an e-mail or 
letter requesting an action such as sending your 
bank account information to strangers, please do 
not reply and delete the message. 

 

 

 

 

 
Italy – Export Opportunities for 2006 Olympics 

The U.S. Commercial Service in Italy is committed to 
helping US companies pursue export possibilities related 
to the 2006 Winter Turin Olympics.  While many 
contracts for Olympic-related projects will be awarded to 
Italian companies, U.S. companies can participate as 
partners, investors or suppliers in the games’ major 
infrastructure projects. The English language website, 
http://www.torino2006.org/index.php?lang=en, should be 
checked periodically by interested firms. The site for 
Agenzia Torino 2006, www.agenziatorino2006.it, is 
updated every Monday and lists all tenders, including 
those for which bids have already been successfully 
submitted.  About 20 macro-categories for 
merchandising products have been identified, ranging 
from sportswear to food items.  Although some 
Licensees have already been selected, many more 
licensing opportunities are still available.  A complete 
listing of the licensing categories, rules and contacts can 
be found at www.torino2006.org. (Select the “English” 
version.) 
 
 

 
 
 
 
 
 
In 

the Nov. 12, 2003 Federal Register, the Bureau of 
Industry and Security published proposed rules that 
would implement a new, internet-based system for 
submitting export licenses, classification requests, 
encryption review requests and license exception 
AGR notices.  The Bureau is now extending until 
Feb. 12, 2004 the call for public comments on the 
proposed rule.  Written comments should be e-
mailed to: rpd@bis.doc.gov, or faxed to: 202-482-
3355.  For information concerning SNAP+, contact 
George Ipock at gipock@bis.doc.gov, tel:  202-482-
5469 or go to www.bis.doc.gov. 

Proposed Rules – Mandatory Use of 
Simplified Network Application 
Processing System (SNAP+) 

 
 
⇒ Check Out These Valuable Resources: 

 
9 MyDoom.B Computer Virus  – The U.S. Department of 

Homeland Security has issued a Cyber Security Alert for 
the MyDoom.B computer virus.  For details, go to 
http://www.emergencyemail.org/cyber1.asp. 

9 Manufacturing in America:  A Comprehensive Strategy to 
Address the Challenges to U.S. Manufacturers - A 
complete copy and a summary of this recently released 
report by the Bush Administration can be found at: 
www.commerce.gov. 
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University of Georgia Trade Education 
Programs for Year 2004 

 
February 6 
Finding a Source for Your Product 
Program sponsored by UGA BOS/SBDC and  
KSU SBDC 
Description: A 2 1/2 hour program for companies 
seeking suppliers for their products. 
Location: Cobb Chamber of Commerce 
Time: 9:30AM - 12:00PM 
Instructors: Rick Martin & Drew Tonsmeire 
Registration fee:  $50.00  
Information: (678) 407-5393    
Registration:  (770) 859-2360 
 
February 17 
How to Get Started in Import/Export  
Program sponsored by UGA BOS/SBDC and  
Clayton State SBDC 
Description: A half-day program for individuals wishing 
to start an international trading business. 
Location: Clayton State University 
Time: 6:30PM-9:00PM 
Instructors:  Dimitris Kloussiadis & Job Dieleman 
Registration fee: $54.00  
Information and registration:  (770) 961-3440 
 
March 3 
How to Get Started in Import/Export  
Program sponsored by UGA BOS/SBDC and  
Clayton State SBDC 
Description: A half-day program for individuals wishing 
to start an international trading business. 
Location: Peachtree City Tennis Complex 
Time: 6:30PM-9:00PM 
Instructors: Dimitris Kloussiadis & Job Dieleman 
Registration fee:  $54.00 
Information and registration:  (770) 961-3440 
 
March 11 
How to Get Started in Import/Export  
Program sponsored by UGA BOS/SBDC and  
KSU SBDC 
Description: A half-day program for individuals wishing 
to start an international trading business. 
Location: Kennesaw State University 
Time: 6:00PM-8:30PM 
Instructors: Rick Martin & Dimitris Kloussiadis 
Registration fee: $50 
Information:  
http://coles.kennesaw.edu/sbdc/programs.htm and 
registration: (770) 423-6450 
 
April 8 
How to Get Started in Import/Export  
Program sponsored by UGA BOS/SBDC and SCORE 
Description: A half-day program for individuals wishing 
to start an international trading business. 

Location: Small Business Administration in Atlanta 
Time: 10:00AM-1:00PM 
Instructors: Rick Martin & Job Dieleman 
Registration fee: $50.00 at door or $40.00 for pre-
registering Information and registration go to: 
http://www.scoreatlanta.org/ then click on "seminars." 
 
May 21 
Import/Export Part II 
Program sponsored by UGA BOS/SBDC and SCORE 
Description: A half-day program which takes an in-
depth look at trade terminology, documentation and 
payment instruments.   
Description: A half-day program for individuals wishing 
to start an international trading business. 
Location: Small Business Administration in Atlanta 
Time: 10:00AM-1:00PM 
Instructors: Charles Boyanton, Rick Martin, Job 
Dieleman and Dimitris Kloussiadis 
Registration fee: $50.00 at door or $40.00 for pre-
registering information and registration go to: 
http://www.scoreatlanta.org/ then click on "seminars." 
 
September 10 
Import/Export Part II 
Program sponsored by UGA BOS/SBDC and SCORE 
Description: A half-day program which takes an in-
depth look at trade terminology, documentation and 
payment instruments 
Description: A half-day program for individuals wishing 
to start an international trading business. 
Location: Small Business Administration in Atlanta 
Time: 10:00AM-1:00PM 
Instructors: Charles Boyanton, Rick Martin, Job 
Dieleman and Dimitris Kloussiadis 
Registration fee: $50.00 at door or $40.00 for pre-
registering 
Information and registration go to: 
http://www.scoreatlanta.org/ then click on "seminars." 
 
December 16 
Import/Export Part II 
Program sponsored by UGA BOS/SBDC and SCORE 
Description: A half-day program which takes an in-
depth look at trade terminology, documentation and 
payment instruments 
Description: A half-day program for individuals wishing 
to start an international trading business. 
Location: Small Business Administration in Atlanta 
Time: 10:00AM-1:00PM 
Instructors: Charles Boyanton, Rick Martin, Job 
Dieleman and Dimitris Kloussiadis 
Registration fee: $50.00 at door or $40.00 for pre-
registering 
Information and registration go to: 
http://www.scoreatlanta.org/ then click on "seminars." 
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