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Trade Calendar for South Carolina


 August - September 2004





Export South Carolina! -  Beginning with this issue, TRADE NEWS will feature a special section each month on a new initiative that will benefit South Carolina companies looking to begin or expand export sales.  Funded by the United States Chamber of Commerce’s TradeRoots Program, Export South Carolina will focus on export opportunities for South Carolina companies in markets that have free trade agreements (FTA’s) with the United States.  TradeRoots, a recent recipient of a U.S. Department of Commerce MDCP grant, has chosen South Carolina as one of six states to be a national model for export development.  In support of this effort, trade promotion groups statewide will work together with TradeRoots to:  1) identify companies with potential to trade in FTA countries, 2) educate them on how to do so, and 3) leverage existing resources to make it happen.  The success of South Carolina's small- and medium-sized businesses is essential to the economic prosperity of the state and the key to economic growth of these businesses lies in exports. Smaller companies engaged in international business are more stable, achieve higher growth rates, and pay higher wages. Export South Carolina will focus on South Carolina's "home grown" companies, with particular emphasis on minority- and women-owned businesses. 





To take advantage of the recently signed Free Trade Agreement with Chile, Export South Carolina will initially focus on opportunities for S.C. companies in this market.  South Carolina firms interested in the Chilean market can meet “virtually” with officials in Santiago during videoconferences slated for Columbia and Spartanburg this September.  The videoconferences, organized to discuss the Free Trade Agreement (FTA) with Chile (in effect since January) and an upcoming trade mission to that country next year, will also enable South Carolina firms to assess the potential for their products in this promising market.   For additional information on these upcoming video- conferences, please see the Trade Calendar on Page 3 of this issue.  To learn more about Export South Carolina, contact your local USEAC. 





The U.S. Commercial Service Opens Baghdad Office - The U.S. Commercial Service is proud to announce the launch of our CS Baghdad office, designed to assist and facilitate U.S. business in Iraq.  Over the next few weeks and months CS Baghdad will be gearing up to provide a range of business services to U.S. companies interested in the Iraqi market.  Iraq’s commercial potential is enormous. Beyond its well-known, substantial oil reserves, Iraq is a cradle of culture in the region with a highly literate and enterprising population. It may come as a surprise to many Americans that Iraq has a highly developed agricultural sector and for generations has been a breadbasket in the Middle East. In addition, for many years Iraqi businessmen and engineers have been active and respected throughout the region. Underlying economic conditions remain strong and are beginning to rebound in the current liberal economic environment. Iraq needs to import a wide range of products and services as it strives to recover and rebuild after nearly 20 years of economic stagnation.  In addition, U.S. firms should not ignore the commercial opportunities flowing from the multi-billion dollar international reconstruction effort. Many U.S. companies recognize this potential and have been positioning for an economic renaissance in Iraq. CS Baghdad is prepared to help all U.S. businesses unlock that economic potential.  For more information, contact your local USEAC.





NAFTA – Ten Years Later - January 1, 2004 marked an important milestone for the United States:  the tenth anniversary of the launching of NAFTA.  NAFTA is the world’s largest free trade area, with members’ total GDP exceeding US $11 trillion.  With the availability of ten-year statistics, this anniversary presents an opportunity to consider how trade, investment and employment have benefited from NAFTA.  USDOC’s Trade Development Office recently compiled a series of factual reports highlighting how provisions of NAFTA have affected U.S. trade, investment, and employment, and include success stories from U.S. firms across the country. U.S. export growth between 1993 and 2003 to NAFTA partners outpaced export growth to the rest of the world, and total trade among the three countries has more than doubled. The reports also demonstrate how market access through free trade agreements has directly and indirectly benefited U.S. firms and workers, and show how NAFTA helps U.S. firms remain globally competitive through increased sales and exports.  Twelve sector reports and an overall review report are now available on the Trade Development website. Sector reports include information on 1) agricultural equipment, 2) chemicals, 3) environmental technologies, 4) information communication technologies, 5) medical equipment, 6) motor vehicles and parts, 7) paper and pulp,  8) pharmaceuticals, 9) processed foods and beverages, 10) scientific equipment, 11) services, and 12) textiles and apparel.   To access the 12 reports, click here: � HYPERLINK "http://www.ita.doc.gov/td/industry/otea/nafta/nafta-index.html" \t "_blank" �http://www.ita.doc.gov/td/industry/otea/nafta/nafta-index.html�





Outstanding Opportunities for Infrastructure Development in Vancouver - The city of Vancouver is undergoing a massive upgrade in its infrastructure facilities.  As a result, outstanding opportunities exist for U.S. architecture, construction and engineering firms.  The U.S. Commercial Service Office in Vancouver has prepared some excellent International Marketing Insight reports to bring these opportunities to the attention of U.S. firms.  Reports available include:  1) Port Expansion Plan, 2) Vancouver Convention and Exhibition Center, 3) Vancouver Convention Center Expansion, 4) Vancouver Port Projects, 5) Vancouver Winter Olympics, 6) Vancouver Translink, 7) Winning 2010 Olympic Bids.  To request copies of any or all of these reports, send an email to: � HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov�.


.


Webcast on “Doing Business in South Africa” - For those of you who missed the videoconference with the U.S. Commercial Service in Johannesburg, South Africa, you can still learn about opportunities in this market by viewing this latest webcast.  You will hear from SCO Johnny Brown (native of SC) and members of his staff on what U.S. exporters need to know about doing business in South Africa.   To view, go to: � HYPERLINK "http://www.export.gov/comm_svc/" ��http://www.export.gov/comm_svc/�.  The feature is located on the right side of the page, after “Popular Market Research.”  Please Note: You will need the most recent version of RealPlayer to view this webcast.  
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The U.S. Department of Commerce's (USDOC)


U.S. Export Assistance Centers Serving South Carolina —








Columbia, SC USEAC


(803) 765-5345; 253-3614 fax


Ann H. Watts, Director


Jayne Woodward, Trade Specialist


Patrice Mickens, Field Support Spec.


� HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov�





The Columbia, SC office services the following counties: Aiken, Allendale, Bamberg, Barnwell, Calhoun, Chester, Chesterfield, Clarendon, Darlington, Edgefield, Fairfield, Kershaw, Lancaster, Lee, Lexington, Newberry, Orangeburg, Richland, Saluda, Sumter, York.�


Charleston, SC USEAC


(843) 760-3794; 760-3798 fax


Phil Minard, Manager


� HYPERLINK "mailto:Phil.Minard@mail.doc.gov" ��Phil.Minard@mail.doc.gov�





The Charleston, SC office services the following counties: Beaufort, Berkeley, Charleston, Colleton, Dillon, Dorchester, Florence, Georgetown, Hampton, Horry, Jasper, Marion, Marlboro,Williamsburg�and supports Columbus, Brunswick, and New Hanover counties in North Carolina.��Greenville, SC USEAC


(864) 271-1976; 271-4171 fax


Denis Csizmadia, Manager


� HYPERLINK "mailto:Denis.Csizmadia@mail.doc.gov" ��Denis.Csizmadia@mail.doc.gov�





The Greenville office services the following counties: Abbeville, Anderson, Cherokee, Greenville, Greenwood, Laurens, McCormick, Oconee, Pickens, Spartanburg, Union.
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****************************************************************************************************************Reclaiming EU Value-Added Tax





Every member state of the European Union has a value-added tax (VAT). The rates vary from 15 to 25 percent among the member states and among certain types of products. VAT recovery claims may be filed at least every three months or once a year, subject to country-specific restrictions. Companies may reclaim most of their VAT expenses such as those paid on:





Business travel costs (car rentals, hotel lodging, meals, gas expenses, telephone expenses, etc.) 


Business operating expenses (jet fuel, maintenance costs) 


Marketing/advertising and professional advice such as that obtained through business consultancy services 


Trade fair expenses 


Goods, machines and equipment 


Exports into Europe and inter-European transfers of goods 





Two websites with good information on VAT are the European Union VAT (� HYPERLINK "http://www.eurunion.org/legislat/VATweb.htm" \t "_blank" �www.eurunion.org/legislat/VATweb.htm�) and the Federation of International Trade Associations (� HYPERLINK "http://www.fita.org/marketplace/vat.html)" \t "_blank" �www.fita.org/marketplace/vat.html)�. The sites have links to information about VAT rates, legislation, proposals, refund procedures, and much more.





 ***************************************************************************************************************








TRADE NEWS is the monthly newsletter of the U.S. Commercial Service, U.S. Dept. of Commerce in South Carolina.  It is distributed by email.  To correct, add or delete an address, send complete contact information to the Columbia USEAC at the email address or fax # above.





South Carolina:	


 


September 16:	A Videoconference with Santiago, Chile – This videoconference, organized to discuss the Free Trade Agreement (FTA) with Chile (in effect since January) and an upcoming trade mission to that country next year, will also enable South Carolina firms to assess the potential for their products in this promising market. A general economic overview with sector-specific information will be included.   Admission to attend is free of charge, but seating is reserved and pre-registration required.  To Register:  Go to: � HYPERLINK "http://www.buyusa.gov/southcarolina/events.html" ��http://www.buyusa.gov/southcarolina/events.html�, complete and submit registration form online.  Sponsors:  Greenville USEAC, S.C. Department of Commerce, Location/Time:  SCDOC Presentation Center, 15th Floor, SouthTrust Building, 1201 Main Street, Columbia; 9:00 a.m. – 12:00 noon.  Contact:  Amy Thomson, S.C. Department of Commerce, (803) 737-0488, email: � HYPERLINK "mailto:athomson@sccommerce.com" ��athomson@sccommerce.com�; or Denis Csizmadia, Greenville U.S. Export Assistance Center, (864) 271-1976, email: � HYPERLINK "mailto:denis.csizmadia@mail.doc.gov" ��denis.csizmadia@mail.doc.gov�.  





September 24:	A Videoconference with Santiago, Chile – This videoconference, organized to discuss the Free Trade Agreement (FTA) with Chile (in effect since January) and an upcoming trade mission to that country next year, will also enable South Carolina firms to assess the potential for their products in this promising market. A general economic overview with sector-specific information will be included.   Admission to attend is free of charge, but seating is reserved and pre-registration required.  To Register: Go to: � HYPERLINK "http://www.buyusa.gov/southcarolina/events.html" ��http://www.buyusa.gov/southcarolina/events.html�, complete and submit registration form online.  Sponsors:  Greenville USEAC, S.C. Department of Commerce, Location/Time:  University of South Carolina – Spartanburg; 9:00 a.m. – 12:00 noon.  Contact:  Amy Thomson, S.C. Department of Commerce, (803) 737-0488, email: � HYPERLINK "mailto:athomson@sccommerce.com" ��athomson@sccommerce.com�; or Denis Csizmadia, Greenville U.S. Export Assistance Center, (864) 271-1976, email: � HYPERLINK "mailto:denis.csizmadia@mail.doc.gov" ��denis.csizmadia@mail.doc.gov�.  
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New Investment in Mexico Opens Sales Opportunities for U.S. Manufacturers - According to official statistics, the number of export manufacturing companies in Mexico has increased slightly over the last few months. The National Institute for Statistics, Geography, and Information (INEGI) counted 2,805 export-manufacturing companies in Mexico last January. This is the fourth month in a row in which positive growth measures have been reported. During this same period some 30 new companies have entered Mexico. The recovery in the export-manufacturing sector has been concentrated mainly in the northern Mexican states of Baja California, Chihuahua, and Sonora.  Many companies are expanding or establishing their presence in Mexico in the wake of renewed demand from the United States. The establishment of new facilities in Mexico brings opportunities for U.S. firms to sell their products and services.  For details of the opportunities being offered by these expansions, email � HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov� and ask for a copy of complete list of copy of the “New Opportunities in Mexico.”





Maquiladora Industry Recovering - Increased investment in the manufacturing sector in Mexico, and increased demand in the United States is leading the maquiladora industry into recovery.  Productivity has been increasing and employment has grown substantially.  With renewed manufacturing output in the United States, maquiladoras in Mexico, companies that are dedicated to manufacturing products for export are increasing investment, employment and production.  During the first trimester of 2004 the maquiladora industry imported about 2.5 billion dollars in fixed assets. This amount is 25% higher than all received during 2003, and the confidence is such that during the first weeks of May the investment in the maquiladora sector surpassed 5 billion dollars.  According to Daniel Romero, President of the CNIME - Mexico’s Maquiladora Export Industry Council some optimistic industry experts consider that by the end of 2004 the maquiladora industry will have witnessed the investment of 12 billion dollars.  And if investment is increasing, so is employment. Thus, from January to May 2004, 55 thousand jobs were created and CNIME foresees that by the end of this year, 100,000 other positions will be opened.   Mr. Romero stated that there is a shortage of labor in the border areas due to 2003’s recession in the maquiladora industry that forced workers to move elsewhere in search of employment. The renewed demand for labor can be explained by the expansion of existing maquiladoras and not a new wave of companies establishing in Mexico. The impressive statistics in the month of May are a consequence of 65 companies investing in new assembly projects in the automotive, electronic, and medical sector primarily. 


The CNIME believes that is a clear sign that the maquiladora sector is on its way to a solid recovery. Still, the industry’s numbers are far from the levels witnessed in the height of the maquiladora boom. Production in 2003 was several percentage points lower than the high point achieved in December 2000.   Although new investments are relatively low, there is an incredible confidence in the companies that decided to remain in Mexico and are now prepared to expand. Still, Daniel Romero recognizes that Mexico needs more investment in the areas of technology, as well as a more qualified labor force.  For additional information on how the U.S. Commercial Service can assist your company to sell in Mexico to the maquiladora industry, contact your local USEAC.





Canadian Customs Procedures Reflect Heightened Security Awareness – U.S. companies exporting to Canada and their Canadian importers should become familiar with a number of new initiatives by Canada Customs and Revenue Agency in its 2000 Customs Action Plan to smooth the processing of goods entering Canada in an environment of heightened security.  The new measures depend heavily on automated and electronic processing of the required documentation.  The most important new programs are Customs Self Assessment  (CSA), Free and Secure Trade (FAST), the Administrative Monetary Penalties System (AMPS) and Advance Commercial Information (ACI).  To request a copy of this report, email � HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov�.





Revision of Export and Re-Export Restrictions on Cuba - Effective June 30, 2004 new limits were placed on gift parcels and personal baggage and licensing policy was revised regarding vessels going to Cuba. The rule narrows the list of eligible commodities that can be included in gift parcels to Cuba under License Exception GFT (§ 740.12 of the EAR).  For a copy of the restrictions, email us at � HYPERLINK "mailto:Columbia.Office@mail.doc.gov" ��Columbia.Office@mail.doc.gov� or contact:  Brian Nilsson, Foreign Policy Division, Office of Nonproliferation and Treaty Compliance Bureau of Industry and Security, U.S. Department of Commerce, P.O. Box 273, Washington, DC 20044; Telephone: (202) 482–5485, email: � HYPERLINK "mailto:bnilsson@bis.doc.gov" ��bnilsson@bis.doc.gov�.





Israel:  U.S. Commercial Service’s Market of the Month - Learn about opportunities in Israel, best prospects, the Access Eastern Mediterranean (AEM) program, and more! Israel has emerged as one of the world's premier centers for high-tech design and research and development, with particular strength in computer software, telecommunications and biotechnology -- offering many opportunities for U.S. businesses. For more information, go to: � HYPERLINK "http://www.export.gov/comm_svc/press_room/marketofthemonth/Israel/israel.html" ��http://www.export.gov/comm_svc/press_room/marketofthemonth/Israel/israel.html�.





Potential Contacts in the U.A.E. - The U.S. Commercial Service Post in Dubai, UAE, recruited and led a delegation to attend the 13th Annual International Franchise Expo in Washington, D.C., April 30-May 2, 2004.   Anne de Souza, Commercial Specialist in CS Dubai, recently sent our office 15 copies of the Delegation brochure that provides an overview of each member of the delegation and their business objective.  Their interests include not only franchising, but also building products (specifically related to major shopping malls), automotive spare parts, leisure related products whether for the entertainment industry or travel, and safety/security.  If you are involved in one of these industries and would like a copy of the delegation brochure, please email � HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov�.  We only have 15 copies and they will be distributed on a first-come, first-served basis. 


Recent Industry Reports - The following is a list of recent industry reports prepared by Commercial Service staff at U.S. embassies and consulates worldwide. For a copy of the entire report(s), email � HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov� or go to: � HYPERLINK "http://www.export.gov/" ��http://www.export.gov/� and click on “Market Research” in left-hand column.


Argentina: Certificate of Origin - Imports (Update) 


Australia: Market Overview of Clinical/Diagnostic Sector 


Austria: Market for Dental Equipment and Products 


Brazil: Brazilian Customs will Adopt Pre-Clearance System 


Bulgaria: Sources of Financing for U.S. Exporters/Investors 


Canada: How to Win Business at Vancouver 2010 Olympics 


Chile: Mall for Sports Fans Launched 


Denmark: Healthcare and Laboratory Equipment 


Dominican Republic: Refrigeration Equipment 


Egypt: Reduces Fees for Imported Cosmetics 


Germany: Standards and Certifications - Helping U.S. Exporters in Germany 


India: Machine Tools and Metalworking Equipment 


Indonesia: Medical Equipment and Supplies 


Indonesia: Obligation to Register Medical Devices and Household Health Supplies 











Check Out These Valuable Resources:





BNA’s Export Reference Guide Web Site - � HYPERLINK "http://www.tellall.com/modules/link_stat/link_stat.php?user_id=78&nl_id=3325&link=http%3A%2F%2Fexportguide.bna.com" �http://exportguide.bna.com� is a valuable resource tool that is available 24/7 and provides detailed, up-to-date exporting information on current laws, regulations, policies, as well as exporting forms. By registering with this web site, you will have access to country profiles, information on working across borders, information on mail shipments, export regulations, international agreements, export forms, and foreign trade statistics.  Subscription fees apply.


Industry/Country Specific Newsletters Available – The following newsletters published by U.S. Commercial Service Industry and Country Specific Teams are now available.  All of these newsletters focus on export issues/opportunities for U.S. companies. To request a copy, email � HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov� and specify which one(s) you would like to have sent to you:


Architecture/Construction/Engineering Newsletter – August 2004 Issue


Environmental Technologies Newsletter – Spring/Summer 2004 Issue


Americas Update – June 2004 Issue


U.S. Commercial Service in Toronto has Prepared the Following “Fact Sheets” to assist U.S. companies to take advantage of current opportunities in Canada.  To request a copy, email � HYPERLINK "mailto:Office.Columbia@mail.doc.gov" ��Office.Columbia@mail.doc.gov� and specify which one(s) you would like to have sent to you.


Architectural Services Fact Sheet


Construction Fact Sheet


Engineering Services Fact Sheet


Heavy Construction Fact Sheet


British Columbia Fact Sheet (2010 Olympics)
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