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Trade Calendar for North Carolina


 September – December 2004








Intellectual Property Rights in China - The U.S. Embassy in China recently launched the “IPR Tool Kit” to guide American companies, particularly small and medium-size, on the protection and enforcement of intellectual property rights in China.  Included in the guide are chapters on Intellectual Property Rights, Copyrights, Patents, Trademarks, and Industry Specific Issues.  To view, go to � HYPERLINK "http://www.usembassy-china.org.cn/ipr" ��www.usembassy-china.org.cn/ipr� .





Mexican Border Clearance – The United States and Mexico recently began a Free and Secure Trade (FAST) lane at the World Trade ridge between Laredo, Texas and Nuevo Laredo, Mexico.  The program provides importers expedited release for qualifying low-risk commercial shipments. FAST cuts truck-wait times from an average of two hours down to approximately 20 minutes.  Companies may apply for participation in the program by proving that their facilities are secure and that their shipments are low-risk.  For details, log on to the U.S. Customs & Border Protection website at � HYPERLINK "http://www.cbp.gov/xp/cgov/import/commercial_enforcement/ctpat/fast/us_mexico/" ��http://www.cbp.gov/xp/cgov/import/commercial_enforcement/ctpat/fast/us_mexico/�.





Vietnam’s Growing Demand for Energy - The rapid expansion of the Vietnamese GDP at 7% to 8% per year has fueled a surging demand for energy.  The Vietnamese government encourages investment in offshore oil and gas exploration and production.  For more information, visit � HYPERLINK "http://www.buyusa.gov/vietnam/en" ��http://www.buyusa.gov/vietnam/en�.





Foreign Corrupt Practices Act – U.S. Firms seeking to do business in foreign markets must be familiar with the Foreign Corrupt Practices Act (FCPA).  The FCPA prohibits U.S. companies from making corrupt payments to foreign officials for the purpose of obtaining or keeping business.  Criminal or civil penalties may be imposed for violations of the FCPA’s anti-bribery provisions.  In addition, a person or firm found in violation may be barred from doing business with the Federal government and may be ruled ineligible to receive export licenses.  For more information, visit � HYPERLINK "http://www.bisnis.doc.gov/bisnis/fcp1.htm" ��www.bisnis.doc.gov/bisnis/fcp1.htm�.





Commercial News USA September Issue Online - Last year, more than $100 million in export sale, and hundreds of business relationships were furthered as a direct result of advertising in Commercial News USA, the official export promotion magazine of the U.S. Commerce Department.  Now, U.S. companies interested in expanding their export potential can take advantage of a new and improved Commercial News USA, a catalog-style magazine that targets 400,000 potential buyers worldwide.  Commercial News USA is distributed to overseas buyers in 145 countries.  The Sept. issue is now available for review online.  Go to: � HYPERLINK "http://www.export.gov/cnusa" ��http://www.export.gov/cnusa� to learn more about how this publication can dramatically increase your exposure in international market.





New Business Insurance from OPIC - The Overseas Private Investment Corporation (OPIC) recently announced two new insurance products designed to protect American businesses as they grow and invest overseas.  Small Business Insurance Wrap is for companies with annual revenues under $35 million, and offers clients a reduced rate for political risk insurance with a one-time fee for the life of the loan.  Stand-Alone Terrorism Insurance is available to companies of any size and is designed to cover loss resulting from violent acts that are intended to achieve a political objective including threats posed by weapons of mass destruction.  For more information, please see � HYPERLINK "http://www.opic.gov/" ��http://www.opic.gov/�.





Promote Your Products/Services for Free to Eurasian Companies – BISNIS’ ExpoLink Eurasia (ELE) enables U.S. companies to promote goods and services to Russian-speaking clients throughout Eurasia, post a company profile and product information on the BISNIS Russian-language web site at no cost, and be part of the ELE online searchable database, which receives up to 300,000 hits per month.  For more information, go to: � HYPERLINK "http://www.bisnis.doc.gov/expolink/index.cfm" ��http://www.bisnis.doc.gov/expolink/index.cfm�.


 


Get Electronic Updates on Free Trade Agreements - The U.S. Commercial Service is pleased to present TradeWise, a free email newsletter that is published periodically.  TradeWise gives you the opportunity to learn more about the Free Trade Agreements of which the United States is a part.  The current issue focuses on the recent U.S.-Chile and U.S.-Singapore Free Trade Agreements.  Some of the headlines in recent TradeWise issues include:  U.S.-Chile FTA Heats Things Up for Exporters, Making History with the U.S.-Singapore FTA, Chile and Singapore Ambassadors Talk Trade, and The Exporters Guide to the U.S.-Chile FTA.  To begin receiving issues of TradeWise, register at the following web link: � HYPERLINK "http://www.mailermailer.com/x?oid=05056u" ��http://www.mailermailer.com/x?oid=05056u�.  





 International Documentary Requirements For Agricultural Products - International Services is a branch of APHIS (USDA’s Animal & Plant Health Inspection Service) that works outside the U.S. under the authority of the Foreign Service Act to help reduce the threat to U.S. agriculture as well as facilitate U.S. agricultural exports.  Please access � HYPERLINK "http://www.aphis.usda.gov" ��www.aphis.usda.gov� to find more information on international documentary requirements for your agricultural product.  An interactive map is accessible to provide you with specific information on regional International Standards and Trade Practices for any country.





Your Global Business Partner





The U.S. Department of Commerce's (USDOC)


U.S. Export Assistance Centers Serving NC —





Charlotte, NC USEAC


(704) 333-4886; 332-2681fax


Sam Troy, Network Director


Juanita Harthun, Trade Specialist


Shannon Healey, Trade Specialist


Dan Holt, SBA, Int’l. Finance 


Greg Sizemore, Trade Specialist


George Thomas, Trade Specialist


� HYPERLINK "mailto:Office.charlotte@mail.doc.gov" ��Office.Charlotte@mail.doc.gov�





The Charlotte USEAC services the following counties: Alexander, Alleghany, Anson, Ashe, Avery, Buncombe, Burke, Cabarrus, Caldwell, Catawba, Cherokee, Clay, Cleveland, Davie, Gaston, Graham, Haywood, Henderson, Jackson, Iredell, Lincoln, Macon, Madison, McDowell, Mecklenburg, Mitchell, Polk, Rowan, Rutherford, Stanly, Surry, Swain, Transylvania, Union, Watauga, Wilkes, Yadkin, and Yancey.�


Greensboro, NC USEAC


(336) 333-5345; 333-5158 fax


John Schmonsees, Manager


� HYPERLINK "mailto:John.Schmonsees@mail.doc.gov" ��John.Schmonsees@mail.doc.gov�





The Greenwboro USEAC services the following counties: Chatham, Cumberland, Davidson, Forsyth, Guilford, Harnett, Hoke, Lee, Montgomery, Moore, Randolph, Richmond, Rockingham, Sampson, Scotland, Stokes.�


Raleigh, NC USEAC


(919) 281-2750


Debbie Strader, Manager


Shirreef Loza, Trade Specialist


� HYPERLINK "mailto:Debbie.Strader@mail.doc.gov" ��Debbie.Strader@mail.doc.gov� 





The Raleigh USEAC services the following counties: Alamance, Beaufort, Bertie, Camden, Carteret, Caswell, Chowan, Craven, Currituck, Dare, Duplin, Durham, Edgecombe, Franklin, Gates, Granville, Greene, Halifax, Hertford, Hyde, Johnston, Jones, Lenoir, Martin, Nash, Northampton, Onslow, Orange, Pamlico, Pasquotank, Pender, Perqumans, Person, Pitt, Sampson, Tyrrell, Vance, Wake, Warren, Washington, Wayne, and Wilson., as well as Columbus, Brunswick, and New Hanover counties, which are supported in coordination with the Charleston, SC Office.�
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TRADE NEWS is the monthly newsletter of the U.Smmercial Service, U.S. Dept. of Commerce in South Carolina.  It is distributed by email.  To correct, add or delete an address, send complete contact information to the Columbia USEAC at the email address or fax # above.





North and South Carolina:	


                  


September 16: 	 A Videoconference with Santiago, Chile – Columbia:  This videoconference, organized to discuss the Free Trade    Agreement (FTA) with Chile (in effect since January) and an upcoming trade mission to that country next year, will also enable South Carolina firms to assess the potential for their products in this promising market. A general economic overview with sector-specific information will be included.   Admission to attend is free of charge, but seating is reserved and pre-registration required.  To Register:  Go to: � HYPERLINK "http://www.buyusa.gov/southcarolina/events.html" ��http://www.buyusa.gov/southcarolina/events.html�, complete and submit registration form online.  Sponsors:  Greenville USEAC, S.C. Department of Commerce, Location/Time:  SCDOC Presentation Center, 15th Floor, SouthTrust Building, 1201 Main Street, Columbia; 9:00 a.m. – 12:00 noon.  Contact:  Amy Thomson, S.C. Department of Commerce, (803) 737-0488, email: � HYPERLINK "mailto:athomson@sccommerce.com" ��athomson@sccommerce.com�; or Denis Csizmadia, Greenville U.S. Export Assistance Center, (864) 271-1976, email: � HYPERLINK "mailto:denis.csizmadia@mail.doc.gov" ��denis.csizmadia@mail.doc.gov�.





  


September 21: 	“Employment Growth, Offshore Outsourcing and Secular Change in the Charlotte Labor Market. Our Challenge is Our Opportunity”


CPCC Global Issues Forum presents Dr. John Silvia, Managing Director, Chief Economist at Wachovia providing insight into the global economy and pros and cons of offshore outsourcing. Cost: Free   To Register: Contact Lynn Moretz at 704.330.6782  or lynn.moretz@cpcc.edu for more information. Location/Time: 9:30 a.m. – 10:45 a.m. Pease Auditorium CPCC Central Campus.








October 5:		A Seminar Series to Provide Your Company with the Tools to be Competitive in the Global Marketplace -


The Charlotte Export Assistance Center cordially invites you to participate in an eight-week, export-training seminar designed to provide you and your company with the basic tools to enter or expand international markets.  The U.S. Small Business Administration, US Commercial Service and Minority Business Development Agency are conducting this program.  Cost: Free                        To Register: Call, fax or e-mail Dan Holt or Juanita Harthun at 704-333-4886, fax 704-332-2681,		                    email: � HYPERLINK "mailto:dan.holt@mail.doc.gov" ��dan.holt@mail.doc.gov�


October 7:		Hong Kong – It’s Essential Role in U.S.-China Trade Lunch & Learn discussion - 11:00am to 1:30pm


Hosted by: The World Trade Center North Carolina and U.S. Commercial Services This Lunch & Learn session will focus on the unique role of Hong Kong in today’s rapidly growing and dramatically evolving trade landscape across China.  It will include a presentation followed by interactive discussion and Q&A.  You’ll get answers to questions that can affect your business and influence your decisions. Seating is limited, so please call early to register.  Call 919.281.2740


October 12:		Doing Business in the Western Hemisphere, CPCC, Charlotte Tel: 704-333-4886


Novermber 9:	Doing Business in the Southern Cone, Chile, Argentina, and Brazil, Raleigh, NC World Trade Center and Raleigh USEAC, tel: 919-281-2750


December 7:	Export Seminar, Greenville, SC at the Greenville Chamber of Commerce, hosted by the South Carolina District Export Council. Tel: 803-765-5345
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Milipol Qatar 2004 – October 4-6, 2004


The U.S. Embassy in Qatar is organizing a catalog show for U.S. companies at this security, law enforcement and defense exhibition to be held October 4-6, 2004.  All sectors are welcome to participate, particularly the following categories:  Arms & Ammunition -- Computing/Artificial Intelligence -- Debugging/Sweeping -- Design Consultancy-Training Services -- Emergency Equipment -- Geographical Information Systems -- Logistics Support Equipment -- Measurement & Authentication -- Optics/Optronics -- Petroleum Industry Security -- Specialist Press -- Surveillance & Access Control -- Systems Assemblers – Telecommunications – Uniforms -- Vehicles – Air, Land and Marine -- Other Fields & Technologies.  U.S. firms should send their catalogs before Saturday, September 10, 2004, by mail to:  Shante J. Moore, Economic Commercial Officer; ARCENT-QA, Box No. 520, APO AE 09898.  Companies may also email their brochures to � HYPERLINK "mailto:carrisx@state.gov" ��carrisx@state.gov�.  For additional information on participating, email Shante J. Moore at � HYPERLINK "mailto:mooresj@state.gov" ��mooresj@state.gov�.  To review information on Milipol, go to � HYPERLINK "http://www.milipol.com" ��www.milipol.com�.











President Bush Signs U.S.-Australia Free Trade Agreement – On August 3, President Bush signed legislation to implement the U.S.-Australia Free Trade Agreement (FTA).  The agreement, which the President called “a milestone in the history of our alliance,” will eliminate duties on 99 percent of all U.S.-manufactured exports to Australia as soon as it takes effect.  Annual two-way trade in goods and services between the U.S. and Australia totals $28 billion, with Australia ranked as the 10th largest export market for the U.S.  Bush said that the agreement, which received strong bipartisan support in the U.S. Congress, is expected to increase U.S. exports of manufactured goods by nearly $2 billion per year, and to boost agricultural exports as well.  After ratification by the Australian Parliament, the FTA will take effect January 1, 2005.





Best Prospects for U.S. Exports to Australia:  Information Technology Services, Computers and Peripherals, Computer Software, Medical Equipment, Telecommunications Parts and Equipment, Travel and Tourism, Aircraft and Parts, Telecommunications Services, Environmental Products and Services, Automotive Parts and Accessories, Safety and Security Equipment, Biotechnology, Construction Machinery





SBA Expands Its Trade Finance Programs  - The following information highlights the U.S. Small Business Administration (SBA) Office of International Trade finance programs available to U.S. small business exporters.  For complete details, visit the SBA website at � HYPERLINK "http://www.sba.gov/oit" ��http://www.sba.gov/oit� or contact your local U.S. Export Assistance Center.





Export Working Capital Program (EWCP) encourages lenders to offer export working capital loans for a term of up to one year by guaranteeing repayment of up to $1 million, or 90 percent of a loan amount, whichever is less.  Financing may be done for a single export order or multiple sales under a revolving line of credit.  The loan may be used to:  (1) acquire inventory; (2) pay manufacturing costs of goods for export; (3) purchase goods for export; (4) pay for costs associated with service contracts with foreign buyers; (5) support standby letters of credit used for bid and performance bonds; and (6) finance foreign accounts receivable.





International Trade Loan Program (ITL) working capital loan has terms of up to 25 years.  Loans are made by lending institutions with SBA guaranteeing a portion of the loan up to $1.25 million.  The applicant must establish either that the loan proceeds will significantly expand existing export markets or develop new export markets, or that the small business is adversely affected by import competition.  Proceeds may be used for working capital and/or facilities or equipment.





SBA Export Express allows lenders to use streamlined and expedited loan review and approval procedures to process SBA guaranteed loans of up to $150,000.  Loan proceeds may be used for most business purposes, including:  market development activity such as participation in a foreign trade mission; transaction-specific financing; general lines of credit for export purposes; and term loans for permanent working capital and fixed-asset financing.





New Financial Assistance for Mexican SME’s  - To encourage Mexican buyers to purchase more U.S. goods and services, the Export-Import Bank of the United States and Mexico’s development bank, Nacional Financiera, SNC (NAFIN), launched a new financial strategy that will allow NAFIN to offer medium and long-term loans guaranteed by Ex-Im Bank to Mexican small and medium-sized companies.  This agreement will benefit U.S. manufacturers by providing additional financing mechanisms to the SME’s, which had been ignored previously by the Mexican financial institutions.  This offers U.S. companies substantial opportunities to market their goods and services to a sizeable niche of Mexican companies.  Nacional Financiera, SNC is a development bank with the objective to promote integral development and modernization of the Mexican industrial sector; stimulate the development of financial markets and act as financial agent of the Federal Government in the negotiation, contracting and management of financial credits from abroad.





According to NAFIN, small and medium enterprises in Mexico play a key role in the country’s economic activity since they contribute 42% of the GDP and 64% of all employment.  Unfortunately, most of these companies are unable to access new technologies and high quality equipment to improve their processes due to the lack and high cost of the financing offered by the private Mexican banking institutions.  Given the importance of the machinery and equipment upgrades to increase Mexican small and medium-sized enterprises’ competitiveness and quality standards, NAFIN and Ex-Im Bank have launched this innovative financing plan that offers attractive and competitive terms to purchase U.S. capital goods or services.  The Ex-Im Bank guaranteed financing strategy features the following benefits:





Financing to purchase U.S. machinery and equipment.


The minimum amount per loan is USD 100,000.


Medium or long-term financing is available for small and medium companies.


The loan finances 85% of the total value of the machinery and equipment purchase.


Companies can access financing either in U.S. Dollars or Mexican Pesos at their own convenience and at competitive interest rates.


The financing time frame is no less than 2 years.


The loan also finances technical services offered by U.S. based companies.


Mexican SME’s can decide whether to buy new or used equipment.





The requirements that Mexican SME’s face in order to get access to the Ex-Im Bank guaranteed loans offered by NAFIN are the following;





Companies must be Mexican and be part of the industrial, commercial, or services sectors.


SME’s must contribute 15% of the purchase.


Companies are required to deliver legal information and financial statement to demonstrate their credit solvency.


Companies must have been operating for more than 3 years in their business area.


Companies must obtain insurance for the goods and machinery purchased.





The Ex-Im Bank and NAFIN financing strategy represents a good opportunity for U.S. machinery and equipment suppliers to promote their products among small and medium size Mexican companies.  U.S. companies should take advantage of this unique opportunity to sell goods and services to Mexican SME’s.  For further information, contact your local U.S. Export Assistance Center.





Article prepared by Juan Carlos Ruiz, U.S. Commercial Service, Mexico City
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