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April 26-27, 2005, Toronto
April 28-29, 2005, Montreal
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Meet ?‘ Buyers

Trade Mission

Export to Canada’s Lucrative Hardware, Home Improvement,
Building Products and Lawn & Garden Retail Market Today!

ULS.
COMMERCIAL
SERVICE

United States of Amersca
Diepartment of Conmerce

Gain access to

the United States number
one export market in the
world for hardware, home
improvement, lawn & garden,
building products and
equipment. Canadian retail
sales for this industry were
valued at US$25.1 billion in
2003, growing ata 7%
annual compounded growth
rate. In terms of its size,
receptivity, proximity and
similarity to the U.S.
economy, the Ontario and
Quebec markets offer U.S.
suppliers the very best
prospects for success in
exporting to Canada First!

This event enables U.S. suppliers to
o Learn about the very lucrative

Canadian hardware, home
improvement, building products and
lawn and garden retail market.

Get in-depth analysis of the regional
markets and much more

Gain insightful information on how to
sell to Canada's top home
improvement retailers from Canada’s
Big Box buyers themselves!

Introduce their company, products &
new merchandise programs to
Canada'’s hardware/home
improvement retail industry.

Let the U.S. Commercial Service and Hardlines help you
connect with Canada’s Hardware/Home Improvement Retall 4 ARD Liﬂ/ES
Industry. Join us for an exclusive program in the
Meet The Buyers Trade Mission.

Connecting the Home Improvement Industry

How It Works

U.S. suppliers will spend two days in
Toronto and two days in Montreal and
will participate in

o Industry Briefings

o Meet The Buyers Seminar featuring
Canada's top big box buyers

o Networking Lunches with VIP agents
and distributors

o Networking Sessions where U.S.
suppliers will conduct meetings with
additional invited agents and distributors
e Store Tour Visits to Canada’s top
hardware and home improvement retail
centers.

Visit http://www.BuyUSA.gov/Canada/en/meethebuyer.html or contact

Project Manager, Rita Patlan
(416) 595-5412, ext. 223
Rita.Patlan@mail.doc.gov

When It Comes To Exports, Think Canada First!


http://www.buyusa.gov/canada/en/meetthebuyer.html
mailto:Rita.Patlan@mail.doc.gov

Meet The Buyers

Trade Mission

April 26-27, 2005, Toronto
April 28-29, 2005, Montreal

.. He—= Registration

.-3 Phone: (416) 595-5412, ext. 223
<20 Fax: (416) 595-5419
v Email: Rita.Patlan@mail.doc.gov

O Please register our company for the Meet The Buyers Trade Mission

Name:

Title:

Company:

Address:

City: State: Zip:

i

Website: (URL)

REGISTRATION FEE
Participation and administration fee is $2,750 USD per company and entitles one representative
to attend. Additional representatives pay $1,000 USD.

Additional Representative Name:

Title:

PAYMENT OPTIONS

O $2,750 USD O $3,750 USD (two company representatives attending)
CREDIT CARD: [1 American Express O Mastercard O Visa

Card Members Name:

Card Number:

Expiration Date:

Billing Address (if different from above):
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