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INTERNATIONAL BUSINESS NEWS – NOVEMBER 2008

THAILAND – MARKET OF THE MONTH

Thailand’s economic growth has created opportunities for U.S. companies in a number of infrastructure sectors, including electrical power, telecommunications and renewable energy. Thai consumers are creating opportunities for new sales of U.S. medical products, cosmetics, security equipment, food supplements and educational services. Thailand also continues to look for U.S. suppliers of automotive accessories, defense equipment, broadcast equipment, food processing and packaging equipment, and laboratory and scientific instruments.

Best Prospects

Robust economic growth in Thailand has created numerous opportunities for U.S. companies in varying industry sectors, including the following: 

· Aircraft and Aircraft Parts 

· Automotive Parts and Service 

· Broadcast Equipment 

· Cosmetic Products Market 

· Education Services – Study Abroad 

· Electrical Power Systems 

· Electronic Components 

· Food Processing and Packaging Equipment 

· Laboratory and Scientific Instruments 

· Medical Devices 

· Safety and Security Equipment 

· Telecommunication Equipment 

· Water Pollution Control

For more information on how U.S. Commercial Services Thailand can help you enter the Thai market, visit 

www.buyusa.gov/thailand/en/.

For complete U.S. Commercial Services Thailand contact information, visit  www.buyusa.gov/thailand/en/contact_us.html
EX-IM BANK REDUCES PREMIUMS ON SMALL BUSINESS INSURANCE POLICIES

 As of October 1, 2008, U.S. small businesses now receive a 15 percent premium rate reduction on two types of Export-Import Bank of the United States (Ex-Im Bank) export credit insurance: short-term small business multibuyer policies, and short-term small business environmental multibuyer policies. Similar pricing benefits are available to any new customers who request these policy types. The short-term small business multibuyer policy protects the exporter's entire portfolio of foreign buyer credit risks on total annual shipments of $5,000,000 or less. For more information on how you can take advantage of Ex-Im Bank programs, please visit: http://www.exim.gov/pressrelease.cfm/DDC0FA46-98B5-F8E7-C5AD425011681395/5
EXPAND EXPORTS TO EUROPE WITH QUICKTAKE SERVICE

QuickTake (QT) is a fast, Europe-wide, coordinated counseling service for qualified American companies. For $750, up to 28 market specialists at U.S. Embassies in Europe who monitor priority industry sectors will give you, within 15 business days, a concise report covering your product's current demand, future demand, competition, standards, partners, next steps and more. The QuickTake service is available for eight sectors, including Automotive, Aviation, Energy, Environment, Franchising, Healthcare, IT & Security. For more information on this service, please visit https://www.buyusa.gov/quicktake/register.html
REGULATIONS & LICENSING

Most export transactions do not require specific approval in the form of licenses from the U.S. Government. Regulations regarding all exports must be followed. Use this section as a primer to familiarize yourself with the regulations and licenses that may apply to your product(s). 

Sophisticated and high technology products; short supply items; technical information and products that have defense, strategic, weapons development, proliferation or law enforcement applications can be subject to export licenses.

Major factors in determining whether an export license is required include the destination and end-use of the product or service.

To determine whether a license is needed to export a particular commercial product or service, an exporter must first classify the item by identifying what is called an Export Control Classification Number (ECCN) for the item, according to the EAR, and then must reference the Commerce Control List. Consult the Bureau of Industry and Security about export controls, classification and licensing according to the EAR and CCL. 

Several other federal agencies also have some licensing responsibilities. These are listed, along with a brief explanation of each agency’s responsibilities, on the Commerce Department’s Bureau of Industry and Security online resource links to
 U.S. Government Departments and Agencies with Export Control Responsibilities
AS GLOBAL SALES RISE MASTERING EXPORT LETTER OF CREDIT FUNDAMENTALS IS CRITICAL
U.S. exports continue to hit records—the one bright spot in an ever-gloomier economic picture. Manufactured goods exports, for example, jumped 22 percent in July, bringing the total for the first seven months of 2008 to $669 billion (16 percent over the same period last year). At the same time, as recent financial developments make crystal clear, global trade involves real risks. Navigating the waters of international credit, especially in emerging markets, poses significant challenges. If offering open account terms poses unacceptable risks (see accompanying table), expertise in the complex universe of export letters of credit (LC) becomes a critical skill. 
At the recent National Association of Credit Management (NAC M) conference in Louisville, Ky., trade pros with global credit responsibilities had the chance to learn the basics of export LCs from a recognized expert, Buddy Baker (buddy.baker@atradius.com; 312-523-2130). Baker, vice president of financial solutions at Atradius Trade Credit Insurance, is the author of User’s Handbook for Documentary Credits Under UCP 600 (Uniform Customs & Practice for Documentary Credits), an International Chamber of Commerce publication available at www.iccbooksusa.com. To read Mr. Baker’s article on letter of credit fundamentals,  click here.
BIS OUTLINES FIVE NEW FINAL RULES AT UPDATE CONFERENCE
While the Bureau of Industry and Security (BIS) annual update conference is always a closely watched event for trade pros, this year’s Sept. 30-Oct. 2 conference in Washington, D.C., pulled out all the stops in terms of announcing multiple new rules and regulations.  Although BIS is still awaiting reauthorization of the long-expired Export Administration Act, it hasn’t prevented the agency from aggressively advancing the Bush administration export control regulatory directives announced January 22, 2008. 
As Assistant Secretary for Export Administration Christopher Wall put it in his opening address to the conference, “Over the last months, we have been working hard to finalize a number of regulations, which are designed to target more precisely the threats we face, to ensure proper levels of control for continued U.S. economic competitiveness and innovation while protecting national security and to improve the efficiency and transparency of the export licensing process.”

To that end, BIS published no less than five new rules in the Federal Register in the days leading up to, during, and immediately following Update 2008. For summaries of each of these rules which are critical to trade compliance, click here.

IMPORTANT UPCOMING EVENT:

BIS EXPORT LICENSING CONFERENCE, DEC. 2-4, 2008 JACKSONVILLE, FLORIDA[image: image3.jpg]


 

Offered by the Bureau of Industry & Security’s (BIS) of the United States Department of Commerce, this program  provides an in-depth examination of the Export Administration Regulations (EAR). The seminar will cover the information exporters need to know to comply with U.S. export control requirements on commercial goods: products and services. 

"Complying with U.S. Export Controls AND Encryption Controls" Dec. 2-4, 2008
"Complying with U.S. Export Controls" – Dec. 2-3, 2008
"Encryption Controls" – December 4, 2008

For cost, registration and details, click here.

UPCOMING WEBINARS:
November 12, 2008 - Mexico: Opportunities and Strategies for New-to-Export U.S. Companies

The U.S. Commercial Service in conjunction with Comerica Bank and FedEx brings to you a webinar on exporting to Mexico. In this webinar you will learn how to find buyers, get paid, ship your goods, as well as learn how to mitigate risks and challenges in structuring your financial agreements with Mexico. Strategies to facilitate exporting to Mexico include an overview of the Mexican market and business opportunities; an introduction to export finance and insurance payments; and transportation and logistics according to NAFTA regulations. To register for this important webinar, please visit: 
https://emenuapps.ita.doc.gov/ePublic/newWebinarRegistration.jsp?SmartCode=9Q12
November 12, 2008 -  Small Business Administration Export Financing Webinar

TIME: 10:00 AM to 11:00 AM EST
LOCATION: Your Office
COST: ZERO

Given the present trends in our economy, it is of critical importance that adequate financial assistance be made available to small and medium sized businesses. The Small Business Association (SBA) is committed to supporting small business exporters by providing participating lenders with credit enhancements to enable them to close difficult deals and still meet prudent lending policies.

This Webinar is designed to provide current and prospective small business exporters and SBA participating lenders with an overview of the SBA's Export Finance Programs as well as an update on recent changes and developments.

Interested lenders and exporters should e-mail phayes@mail.doc.gov  for the Webinar access codes.

USEFUL WEBSITE:

Tips on Traveling Overseas with Mobile Phones, Laptops, PDAs, and Other Electronic Devices

 The Office of the National Counterintelligence Executive recently published some valuable tips on what you should know about traveling overseas with cell phones, PDAs, laptops and other electronic devices. If you travel overseas, please read about these important tips at: http://www.ncix.gov/publications/reports/traveltips.pdf4

COMMERCIAL NEWS USA (CNUSA)

The March-April 2009 issue of “Commercial New USA,” will feature the industries of Franchising, Safety and Security, and Wireless Communications. Deadlines for the edition are January 9, 2009 for space, and January 16, 2008 for materials. 
CNUSA, the official export promotion magazine of the U.S. Department of Commerce, reaches 400,000 readers in 176 countries worldwide. For advertising information and to view current and past issues, visit: http://thinkglobal.us/


We hope you've enjoyed this edition of our newsletter.

Contact us at: little.rock.office.box@mail.doc.gov  http://www.buyusa.gov/arkansas
Phone: 501-324-5794, Fax 7380

For a list of our upcoming Webinars and other programs, click here.
(Any mention of non-government sources
does not constitute endorsement.)
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