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	“Exports boost jobs, grow the economy and allow businesses to prosper.” – U.S. Commerce Secretary Carlos Gutierrez
Accessing Global Markets is Easier Than Ever

The U.S. Commercial Service Streamlines Fees for American Business

Connecting you to business opportunities in markets around the world as fast and efficiently as possible is a priority for the U.S. Commercial Service (CS).  This means consistent, simplified pricing and less red tape.  To this end, we’re pleased to announce our new user fee schedule.

Standardized Services

                      SME Company*
SME New-to-Export Companies using Service for first time
Large Company*
Gold Key Service (Matchmaking)
$700
$350
$2,300
International Company Profile (Due diligence)
$600
$350
$900
International Partner Search (Prequalified business contacts)
$550
$350
$1,400
Featured U.S. Exporter (Overseas web promotion)
$150
$75
$300
Business Service Provider (Web promotion of service providers)
$300
—
$600
   Customized Services

For customized services in the areas of business counseling and advocacy, market research, trade events, and international partners our fees vary depending on company size and scope of service. Please contact your local trade specialist or commercial officer for details. Please see the last page of this newsletter for contact information.
*A Small or Medium-Sized Enterprise (SME) is defined as a firm with 500 or fewer employees or self-certified as a small business under SBA regulations. A large company is defined as a firm with more than 500 employees. Subsidiaries will be classified based on the size of the parent company.
SELLING TO MAQUILADORAS 101 - Nogales, Sonora, Mexico
SAVE THE DATE – September 9th, 2008 

The Arizona U.S. Export Assistance Center’s BORDER TRADE INITIATIVE announces SELLING TO MAQUILADORAS 101, a one-day program designed to prepare your company to develop sales in Mexico’s large manufacturing sector.  SELLING TO MAQUILADORAS 101 is expected to include:


An onsite briefing from Mexican Customs about the process of clearing U.S. goods;


Tours of Nogales’ two largest maquiladora shelter plant operations;


Industry-focused presentations addressing maquiladora fundamentals such as visas, competitive environment, purchasing decisions, quality, logistics, and more.


Bus transportation in Mexico; and,


Lunch.
Details to follow.  For more information, please contact USEAC Director Eric Nielsen at 520-670-5808 or enielsen@mail.doc.gov
U.S. Commercial Service Launches BORDER TRADE INITIATIVE in Arizona

 The Arizona USEAC is pleased to announce the launch of its new BORDER TRADE INITIATIVE, a concerted effort to increase U.S. exports into Mexico’s large maquiladora manufacturing sector.  

The BORDER TRADE INITIATIVE responds to two important trends:  the growth of Mexico’s industrial market, now the largest in Latin America; and, the sharp decline of U.S.-made supplies to Mexican manufacturers in comparison to Asian exports over the last seven years – from 90% to 47%.

Highlights of the BORDER TRADE INITIATIVE include:

•
Hiring a Tucson-based border trade specialist to focus on opportunities in Sonora;  

•
Developing border-specific market research;

•
Sharing insights about successfully exporting to Mexico’s manufacturing sector;

•
Helping U.S. exporters develop sales and channels and maquila suppliers relationships in Mexico’s northern states.  For the first time, this will also include identifying agents, distributors and representatives in U.S. border communities such as Nogales; 

•
Conducting familiarization events in multiple border cities – including Nogales on September 9th; and,

•
Offering the Border Gateway Service business-to-business matchmaking program.

Steve Colantuoni of the Offshore Group, recently appointed to the Border Region District Export Council by Secretary of Commerce Gutierrez, emphasizes that “maquilas are continuously looking for ways to improve their manufacturing processes.  Many times that includes helping our clients identify new, higher-quality U.S. suppliers.  The Border Trade Initiative responds well to that need.”

“The Border Trade Initiative offers an excellent means of developing new sales opportunities in the highly competitive maquiladora market,” adds Craig Collins, a sales executive with Safford-based DRG Technologies/Impressive Labels.

For more information about the BORDER TRADE INITIATIVE, interested companies are invited to visit www.buyusa.gov/arizona/btiaz.html
New - Mandatory Electronic Filing for all Shipments Requiring SED, Effective July 2, 2008 

The U.S. Census Bureau has issued the final rule, which is requiring mandatory filing of export information through the Automated Export System (AES) or through the AESDirect for all shipments where a Shipper’s Export Declaration (SED) is required, effective July 2, 2008.  There will be a 90-day implementation period, which ends September 30, 2008.  After that, you must file your export information electronically through the AES or AESDirect.  These new regulations, published in the Federal Register on June 2, 2008, have tougher penalty provisions that affect everyone in the export process.  Penalties may be imposed per violation of the Foreign Trade Regulations (FTR) from $1,100 to $10,000 both civil and criminal.  Anyone submitting paper SEDs after September 30, 2008, will be in violation and subject to penalties. For more information on this important rule, please visit:  http://www.census.gov/foreign-trade/aes/mandatory/index.html

BIS Establishes Online Export Control Training for Exporters 

The U.S. Department of Commerce’s Bureau of Industry and Security (BIS) has announced the creation of the BIS Online Training Room, an innovative new resource for companies interested in learning about U.S. dual-use export control regulations.  The Training Room will act as an organized, online repository of training modules and webinars, amplifying and augmenting current BIS exporter outreach programs.  The initial launch includes the first half of the Essentials of Export Controls seminar that BIS currently offers around the country, as well as five pre-recorded webinars covering a variety of topics.  The training modules are presented in a video streaming format. The pre-recorded BIS webinars were conducted over the past year and focus on specific export control issues.  The BIS Online Training Room can be found at: http://www.bis.doc.gov/seminarsandtraining/seminar-training.htm

Special Offer for Advertisements in Commercial News USA

Take advantage of the relatively low value of the dollar and increase your worldwide sales.  Advertise in the next two issues of Commercial News USA and receive your third ad for free. Plus, reserve your space in the September-October 2008 issue of Commercial News USA by July 11, and you will receive a free banner ad on our website from September 1 through October 31. The September-October issue will feature special sections on the following sectors:  automotive, aviation, marine, manufacturing, and industrial.  Commercial News USA, the official export promotion magazine of the U.S. Department of Commerce, reaches 400,000 readers in 176 countries worldwide.  For more information about receiving your free ads, call 1-800-581-8533 ext. 806 or send e-mail to advertise@thinkglobal.us. For more information and to review the current issue of Commercial News USA, please visit: http://www.thinkglobal.us/

Webinar: Southeast Asia Opportunities for Medical Equipment and Devices, June 17, 2008, 8:00 to 9:15 PM EST


A webinar focusing on the market opportunities and best prospects for U.S. medical equipment, instruments, disposables and diagnostics in Southeast Asia.  Countries highlighted are the Philippines, Thailand, and Malaysia.  Each country will present a market overview, best prospects, and market opportunities for U.S. medical equipment and devices. 

This interactive seminar in a “virtual classroom” will give you the edge you need to understand the lucrative Southeast Asian markets.  At the conclusion of the webinar, you will be able to ask your specific questions during the Question and Answer session. Fee: $50 per participant

For further information and registration links, please visit

http://www.buyusa.gov/healthcare/asiawebinar.html
Southern AZ Logistics Education Org. (SALEO) dinner

5:30-8:45 pm, Wednesday July 16, El Parador Restaurant,

2744 E. Broadway; Lou Snyder, VP of Mexico Operations, Landstar Carrier Group, speaks on "Mexican Trucking and Related Border Issues." Will Jordan, president of the National Defense Transportation Association will also speak on “Logistics in National Defense.” $25 members & 1st-timers, $30 non-members; RSVP by July 14 to jbrown@tucsonchamber.org  or (520) 792-2250 Ext. 133
American Franchise Forum in the Caribbean
October 23-24, 2008, Santo Domingo, Dominican Republic

This program is the most cost-effective means of developing franchise investor leads in the Caribbean region.  The Forum will include presentations by franchise experts who will address subjects such as Considerations in a Franchise Agreement and How to Finance a U.S.Franchise Investment.

In addition to the general franchise presentations, each U.S. Franchisor will make a 15 minute presentation about their concept to the investor attendees. The Franchisors will also have a literature table in order to promote networking opportunities.  Individual appointments with investors will be coordinated on-site at the Forum.

Other benefits include:

. Translation services during the event

. Networking reception and lunch

. Hotel discounts and assistance with reservations and airport transfers

U.S. Franchisors will have a very unique opportunity to develop markets in

Dominican Republic and the Caribbean by participating in this forum.

The fee for participation in this Forum is only US$750 if a Franchisor registers by Wednesday July 23rd, 2008.  Registrations after that date will be US$900. Registration forms and payment must be received before September 1st, 2008. 

Contact:

Maria Elena Portorreal

US Commercial Service

American Embassy, Dominican Republic

Email: maria.elenaportorreal@mail.doc.gov

Tel: 1 809 227-2121
China's Natural Products Regulations: Webinar, July 8, 2008, 11:00 AM EST

Market growth rates are impressive, but US exporters overwhelmingly find China a challenging market in the area of natural products. Find out why and what to do about it. In depth discussion on regulatory requirements, market access barriers, and ways to persevere and succeed! Brought to you by the US Commercial Service's Healthcare Technologies and Agri Business Teams.  For information, contact Allan Christian at allan.christian@mail.doc.gov, tel. 503-326-5450 or Rochelle Williams at rochelle.williams@mail.doc.gov. Please visit http://www.buyusa.gov/healthcare/chinanaturalproducts.html for details.
Sky Harbor Airport Needs Your Opinion about International Flights

Phoenix Sky Harbor Airport is working to expand its direct flights to important international business destinations.  Feedback from Arizona’s export community is critical. Please share your perspective about international air travel patterns and global business trends in Arizona by taking five minutes to complete the international business travel survey: http://phoenix.gov/email/emphxintlsurvey.html Survey responses are due by June 13, 2008. 

Medica 2008 CEO Program, November 19 – 22, Germany
The time is right to prepare for MEDICA, November 19-22, 2008 in Düsseldorf, Germany. No other event compares to MEDICA, the world's largest and most prestigious medical technology and equipment show. With 4,400 exhibitors and over 137,000 trade only visitors from 100 countries in 2007, MEDICA opens markets across the globe. 

Within the framework of MEDICA 2008 the U.S. Commercial Service in Düsseldorf offers a wide range of no-cost services for U.S. exhibitors to support your sales efforts in Germany and Europe before, during and after the event. In addition, the U.S. Commercial Service offers the CEO program, which is a lower cost option for U.S. companies to have a presence at MEDICA without having to incur the higher expenses as a U.S. exhibitor.

As a CEO participant, you will have an individual assistant who works the show for you. Our commercial specialists in U.S. Embassies throughout Europe and beyond will actively promote your company to their very best medical industry contacts under the Showcase Europe Medical program and encourage meetings with you at the show. 

For detailed information, please visit http://www.buyusa.gov/germany/en/medica2008_ceoprogram.html

Business Service Provider Directory


Are you looking for new customers? Then look into the U.S. Commercial Service's Business Service Provider Directory 
If you provide a product or service that is useful to U.S. exporters or an international buyer, use our Business Service Provider (BSP) Directory to promote your company to these prospective customers. For a low annual subscription fee of $300, your company's profile, including contact information and logo, will be listed in our online BSP Directory where it will be seen by thousands of prospective customers.
For a complete list of available BSP categories, standards, participation guidelines, and to sign up, please visit http://www.buyusa.gov/arizona/bsp_guidelines.html

For more information please contact Mr. Kristian Richardson at 602-254-2907 or e-mail him at Kristian.Richardson@mail.doc.gov
Arizona Dept. of Commerce Offers Comprehensive Display Packages at the Farnborough Air Show

The State of Arizona through the Department of Commerce (ADOC) would like to invite you to participate in showcasing Arizona’s aerospace industry and supply chain at the Farnborough International Air Show in the U.K. on July 14-20, 2008. If you are interested, or would like additional information, please contact Karla Teixeira at 602-771-1156 or email karlat@azcommerce.com.  A 3D rendering of the planned Arizona exhibit design can be found on our website www.azcommerce.com
Your Arizona US Export Assistance Center Staff:

Mr. Eric Nielsen, Director, Arizona USEAC - 520.670.5540 - enielsen@mail.doc.gov
Mr. Matt Baker, International Trade Specialist, Tucson –520.670.5540 - mbaker@mail.doc.gov
Ms. Pompeya Lambrecht, International Trade Specialist, Phoenix – 602.277.5223 - plambrecht@mail.doc.gov
Mr. Kristian Richardson, International Trade Specialist, Phoenix – 602.254.2907 - krichardson@mail.doc.gov
Ms. Sally Spray, International Trade Specialist, Phoenix – 602.277-4063 – sspray@mail.doc.gov
*To watch a video about how we help companies profit through international sales, visit: http://www.imagespark.com/azexport



www.buyusa.gov/arizona


